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OF CONSUMM™MATE GOOD TASTE 








Ask anyone with discrimination to define good taste—the most 
articulate find it an indefinable quality, involving intangible 
**feeling.”’ It is that indefinable good taste which distinguishes 
Sterling by Gorham, bearing always the Gorham mark here 
shown. A customer of good taste naturally goes where he can 
depend on finding silver in good taste—and his good taste guides 
him to the selection of Sterling by Gorham. For Gorham inter- 
pretations not only are intrinsically beautiful, but harmonize 
perfectly with modern demands. The silver Gorham uses is 
925 /1000 fine—the designs authentic—the craftsmanship with- 
out peer. People in your community will naturally come to you 
for the Gorham Sterling interpretations they see advertised in 
the ‘“‘class”’ publications: House Beautiful, Vanity Fair, Harpers 
Bazar, House & Garden, Good Housekeeping, Vogue, American 


Hebrew, American Home. 
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Tariff “Courtesies” of Exemptions 


That Disturb Business 


Tariff Bill Congress may pass will abolish for- 

ever the so-called “courtesy of the port” that 
has often been condemned as un-American and un- 
fair and has afforded so many opportunities for 
smuggling by favored tourists. The proposal of- 
fered by Senator Harrison of Mississippi and adopt- 
ed as an amendment to the new Tariff Bill by the 
Senate, Jan. 25, would completely abolish the evil, 
as it provides that “No courtesy of the port, or free 
entry, or special privilege or preferences in exami- 
nation of merchandise or baggage shall hereafter be 
extended to any person whomsoever who is subject 
to payment of customs duties.” 

This, it would appear, would put a stop not only 
to preferences in examination now enjoyed by 
friends of officials in high places, but also the free 
entry of baggage by Congressmen and others, so it is 
not safe to predict what its reception will be either 
in the House or in the Conference Committee that 
will decide what the new Tariff Bill will contain. 

But such a provision should be passed if we are to 
stop the smuggling by tourists from which the jewel- 
ry trade among others has suffered so severely in the 
past decade. For while “courtesy of the port’ was 
never intended to give the passenger so favored 
free entry of his baggage, or even immunity from 
examination of the same, it has, as a matter of 
fact, done so in many cases in the past and will con- 
tinue to do so until it is abolished. 

As an old and experienced official of the customs 
service stated confidentially recently, “Customs ex- 
aminers, no matter how conscientious they may be, 
are only human and are not looking for unnecessary 
trouble. People who have these ‘courtesy’ cards 


|’ is to be hoped that the final draft of whatever 


are probably influential officially or friends of high 
officials who can make trouble for the examiner. 





Extreme diligence in examining baggage of such 
holders is apt to be resented as a discourtesy to 
be followed by complaints, complaints that will have 
influential backing.” Is it any wonder that some 
inspectors often give but a superficial examination 
to the baggage of people enjoying the “courtesy of 
the port?” It is high time that this “courtesy of the 
port” should be abolished once and for all. 


QUALLY important to the business man is 
i} another clause in the administrative part of 
the Tariff Act which permits returning 
American tourists to bring back from abroad $100 
worth of merchandise without payment of duty. 
Originally intended to include only wearing apparel 
and personal effects necessary for the journey, it has 
now been stretched to cover presents and souvenirs 
of all kinds and even household merchandise by the 
passenger. How this has been abused only the deal- 
ers in diamonds, china, glass and other articles 
along the border cities can fully appreciate. 
During the Senate’s debate on the Tariff Bill, Sen- 
ator Couzens of Michigan sought to have such an 
exemption clause eliminated from the act now under 
discussion, but his proposal was overwhelmingly de- 
feated. However, the Finance Committee had pro- 
posed to liberalize the provision by making the ex- 
emption $200, and this was rejected as a result of 
the debate, the exemption being left at $100. The 
provision was lightened by an amendment which 
would deny the exemption to any person more than 
once in 30 days. 


Oy Seta av Lilla 


Editor. 
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C. O. Carlquist features his appointment as “S. P. R. R. watch inspector” 


Getting the Watch Trade 


66 ODAY the public is time conscious and demands 

accuracy,” said W. H. Morrison, of Berkeley, 

Cal., speaking before the California Gold and 
Silversmiths Association at its convention in San Fran- 
cisco. “This places a new responsibility upon us all. The 
watch man must improve his technique. In the old days 
a timepiece was tolerated if it would average up. Today 
the public demands absolute accuracy. This calls for an 


intensive campaign on high quality 
watches. By explaining the limita- 
tion of a timepiece the cheap watch 
is relegated to its proper place and 
the way paved for the sale of finer 
watches. 

“Many prosperous business and 
professional men and women are 
worrying along with contraptions 
that cost $15 or less. A large per- 
centage of these people have bought 
these instruments because misguided 
salesmen have convincingly said: ‘It 
is a good timepiece.’ Just a genera- 
tion ago the jeweler who dared to 
sell an inaccurate watch with the 
assurance that it was a ‘good time- 
piece’ would have been an object of 
ridicule. We must stress the idea 
that a reliable watch costs money— 
but it is worth every penny of it.” 

The railroads demand that their 
employees possess watches that are 
absolutely accurate. Many go so far 
as to provide free regulation of 
watches at regular intervals, pro- 
vided the watch is of high caliber in 
the first place. 

One of the best methods of be- 
coming known to the public as the 





By W. B. S. 








How Is Your 
Watch This Cold 
Weather? 


ONSIDERING the service 
which it gives, a watch does 
not demand much attention, but it 
deserves some consideration, and 
if it is not running as accurately as 
it should, bring it to us and we will 
inspect it free of charge for you. 
Our watchmakers are all certi- 
fied by the Horological Institute of 
America, which means that they 
have passed severe tests before be- 
ing allowed to handle your watch. 
In our Watch Department we guar- 
antee 


Carefulness, Courtesy 


and Skill 
The owner of a much appreci- 
ated watch often hesitates about 


entrusting his timepiece to a re- 
pairer, and justly so, for a good 
watch may easily be spoiled by 
carelessness. We guarantee reli- 
able service. 








Make yourself known as a watch expert 


home of good watches is to have a large railroad 
clientele. Chas. O. Carlquist, of Dunsmuir, Cal., having 
become the official watch inspector of the Southern Pa- 
cific in his community, capitalized this fact by having a 
huge watch placed over the front of his shop under 
which was the sign that could be plainly read from the 
opposite side of the street, “S. P. R. R. Watch Inspector.” 
Watches of high grade are always shown in the window, 


and many besides Southern Pacific 
men buy watches there, as the rail- 
road watch is a synonym for good 
quality and accuracy. 


YMANS of Tacoma, Wash., was 

another jewelry firm that used 
the railroad watch inspection idea to 
increase the sale of their watches. 
In their window was a large framed 
photo of an approaching train, behind 
the headlight of which was a small 
lighted bulb that flashed its rays 
upon the contents of the window. In 
front of the picture were a number 
of high grade watches selling at $60 
and $65. Cards at the base of the 
frame suggested: “Standard Rail- 
road Watches for Train Service,” 
and “WATCHES that will pass the 
time inspector on any railroad.” 
They also called attention to their 
watch repair department by a card 
atop of the frame: “Give Our RE- 
PAIR DEPARTMENT a trial on 
that old turnip of yours.” 


gpm for school boys and 
girls should also be given 
plenty of publicity. Modern youth 
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The railroad 
train pictured in 
this window em- 
phasizes the im- 
portance of accu- 
rate time 
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Displays of this 
kind do much to 
impress upon the 
public the jewel- 
er’s technical 





knowledge 








Symans, Tacoma, Wash., uses manufacturers’ display material advantageously 


wants a good watch and timepieces all the way from $50 
to $100 will enjoy a good sale for collegians and young 
business men and women if they are advertised in an 
attractive and convincing manner. A very good example 
of a trim featuring watches for school youths was ar- 
ranged by the Basch Jewelry Co., Toledo, Ohio. In the 
rear was a large patchwork poster showing a white 
background and silhouette of a boy carrying a strap 
watch, on a green ground, running to a little red school 
house. Strap watches in velvet cases were displayed on 
standards and on the floor throughout the window. 
Sprays of autumn foliage at each end added a touch of 
nature to the scene. 


This attractive 
store front by 
Cochenthal- 
ers features an 
accurate clock in 
a neat setting 





An accurate outdoor clock identifies 





RISP newspaper announcements, with a touch of 
geen nature, will also tend to pile up watch sales. 
For instance, Donovan & Seamans Co., Los Angeles, Cal., 
showed a full size cut of a strap watch with the sugges- 
tion: “THESE OVERCOAT DAYS CALL FOR A 
STRAP WATCH—Stop fumbling through two coats for 
the correct time. For here is a watch which has the 
voiced approval of men the country over. Accuracy and 
a ————— go hand in hand. It is a timepiece you will 
be truly proud to wear. In a fine gold-filled case, $55. 
Solid gold, $85.” 

The human interest note was stressed particularly in 
(Continued on page 37) 


Let the public 

know in every 

way that you 

are a time spe- 

cialist as well as 
a merchant 


the jeweler as a time expert 
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Diamond Imports During 1929 


IAMOND imports for the month of December, 
D according to preliminary figures just com- 

piled, indicate a sharp decrease in receipts 
of both the rough and cut gems. This was not un- 
expected in view of the fact that the new tariff bill 
may reduce the duty from 20 per cent to 10 per 
cent on cut diamonds and remove the present duty 
of 10 per cent on “rough.” 

Statistics of the importations of gems compiled 
by the Department of Commerce and supplied to 
THE JEWELERS’ CIRCULAR show that 26,266 carats of 
uncut diamonds valued at $328,416 and that 7,282 
carats of cut goods valued at $686,863 were imported 
to this country during the last month of 1929. The 
receipts of both the rough and cut gems were below 
any other month of the year. 

An analysis of the figures show that rough gems 
valued at $136,909 were imported from the United 
Kingdom, of which amount $111,436 came through 
the port of New York and $25,473 through the 
Maryland district, indicating that the shipments 
from the Syndicate were light. Belgium shipped 
$70,147 worth of rough to us during December, the 
major part of which, $69,487, came through the 
port of New York and the remainder, $660, through 
the port of Duluth. Shipments of rough direct from 
the Union of South Africa reached a total valuation 
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of $55,107, while Brazil sent $15,846 worth, Canada 
$37,783 and the Netherlands a total of $12,624. 

Of the cut diamonds imported during December 
Belgium and the Netherlands (Antwerp and Am- 
sterdam) shipped the bulk, the total being $553,457, 
of which the former sent us $326,109 worth and the 
latter gems valued at $227,348. France shipped cut 
stones valued at $124,085 and the remainder came 
from the United Kingdom, Austria and Switzer- 
land. 

With the total imports of both rough and cut 
gems for December before us, the figures for the 
year 1929, month by month, are shown as follows: 





Cut Rough Total 

ER ET $3,901,908 $660,595 $4,562,503 
re 3,567,330 914,046 4,481,376 
March ........0..e00. 3,955,829 895,101 4,850,930 
BE cca Sh neaemere ud 3,790,867 837,569 4,628,436 
I a ahi ita ae arias 3,624,169 1,643,323 5,267,492 
BEE. diisuawre sate a wasnets 3,653,896 868,213 4,522,109 
Sis iinkkwakwwmcetan 4,011,178 660,230 4,671,408 
. ccvedskucaw eer 3,787,697 660,200 4,447,897 
September ........... 4,340,782 470,220 4,811,002 
PY cnccxcboduceens 4,294,215 1,359,355 5,653,570 
November ............ 2,392,320 574,707 2,967,027 
rae 686,863 328,416 1,015,279 

$42,007,054 $9,871,975 $51,879,029 


The totals for the year, while not the highest on 
record, compare favorably with many previous 
years. 
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The Importance of Accurate 
Time pieces 


IME, according to the great philosopher, Im- 
[man Kant, may be “an illusion,” but it never- 

theless plays a most important part in the lives 
of human beings today. They consider time in all 
their acts from rising in the morning to retiring at 
night and during all their lives from the cradle to 
the grave. Our work, our pleasures are measured in 
units of time—our lives are divided into periods of 
time. Railroads, business, armies, navies, in fact 
all peace-time occupations and all war maneuvers 
must be governed by accurate time. 

Yet, strange as it may seem, the accuracy needed 
is not so much in Time itself as in the recording in- 
struments. It is the timepiece that is the real regu- 
lator of our lives for we “live by the clock” and not 
by the sun, as “daylight saving” has proved to mil- 
lions who thought their habits were fixed by stand- 
ard time. Therefore, our rulers are clocks and 
watches. 

This thought should be brought home to the pub- 
lic on every occasion and its acceptance will greatly 
aid the sale of better watches and clocks to all 
classes of customers. It is the foundation on which 
the buyers of the country will act on the slogans, “A 
clock for every room in the home” and “A watch for 
every occasion.” 
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The Sale of Luxuries 


ENERAL business conditions have continued 
(; to show an upward trend and of late trade 

prospects have indicated even more positively 
than heretofore a development in the right direc- 
tion. President Hoover has continued to express 
confidence in the efficacy of the plans which have 
been put into effect to restore confidence, and indus- 
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uries have been made by more highly skilled, and 
hence higher paid, workmen. They have acquired 
art in their designing, more intelligent selling, and 
yield a better profit to the manufacturer and dealer. 
“The merchandise that affords profit and gives op- 
portunities for higher standards of living to the 
workmen means more to the country than the mer- 
chandise which uses unskilled and poorly paid labor, 
and which affords a narrow margin of profit for the 
manufacturer and deal- 





’ trial leaders have ex- 


pressed the opinion that 
what has already been 
done has mitigated the 
depressing influence on 
business produced by the 
stock market reaction of 
last fall. It seems to be 
the belief among many 
captains of industry that 
recovery will be much 
more rapid than on other 
similar occasions in the 
past. 

In an address on busi- 
ness conditions delivered 
before the convention of 
the National Retail Dry 
Goods Association in 
New York a short time 
ago, <A. C. Pearson, 
chairman of the United 
Business Publishers, 
Inc., and president of the 
National Publishers As- 
sociation, called atten- 
tion to the sale of lux- 
uries and, since the 
jewelry trade is a semi- 
luxury trade, his’ re- 
marks in this connection 
are of particular inter- 
est. He said in part: 

“It is absolutely essen- 
tial in maintaining the 
present standard of liv- 
ing in this country that 
we sell luxuries, both be- 
cause the luxuries are 
the oustanding objec- 
tives in the standard 

















Our 61st Anniversary Number 


N February 27, THE JEWELERS’ CIRCULAR 
will celebrate its 6lst anniversary with 
the presentation of one of the most ar- 


tistic and inspiring numbers ever issued to’ 


the jewelry trade. 

@ It will contain a wide variety of practical 
articles on merchandising, retail advertising 
and kindred subjects especially selected be- 
cause of their helpful value to the retail 
jeweler. 

@ A complete 16-page form will be devoted 
to a pictorial review of the jewelry designs 
of 1929, with short descriptive text. A 
snappy review of the trend in design during 
the past year and an interesting and concise 
forecast of the jewelry styles for 1930 will 
be given by Madam Hamilton Jeffries fash- 
ion editor of THE JEWELERS’ CIRCULAR. 


@ A. Grebel, noted Paris designer, presents 
some of his latest creations and gives you 
the news from the world’s fashion center on 
the design trend in smart jewelry. W. C. 
Reed writes an authoritative article on “The 
Diamond Producing Areas of the World.” 
Thomas H. Ormsbee tells the story of “The 
Return of Pewter.” A. F. Saunders con- 
tributes an article on “The Modernistic 
Trend in Silverware Design.” Frank B. 
Wade discusses Blue Zircons and Doctor 
Herbert P. Whitlock, curator of gems and 
minerals at the American Museum of Natural 
History, gives you a glimpse at the famous 
Morgan gem collection. 

@ All these articles and others on watches, 
clocks, prehistoric jewelry and other inter- 
esting subjects will be included in this out- 
standing special number. 

@. You cannot afford to miss it! 








er, and gives no opportu- 
nity for comfortable liv- 
ing. 

“The sale of luxuries 
requires the sale of op- 
timism before the goods 
can be sold; hence at a 
time when we wish to re- 
assure the buying public 
it is particularly helpful 
to promote luxury mer- 
chandise.” 


) 
wa 
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Federal “Fence” 
Bill 


HE Federal “Fence” 
di Bill, introduced; by 

Representative La 
Guardia, which the 
House of Representatives 
has passed, is of interest 
to jewelers throughout 
the United States and 
has the hearty support 
of every honest member 
of our industry. Since 
the “fence” engages in 
interstate business, 
which it is impossible for 
any one State to control, 
Federal help in this di- 
rection is something that 
has long been needed to 
help solve this problem. 


J 


By the terms of the La Guardia bill whoever 





of living, and because labor in this country could 
only be employed a little more than half time if ne- 
cessities alone were manufactured. The study of 
what becomes of the consumer’s dollar shows a grow- 
ing percentage for automobiles, radios, movies, 


jewelry, toilet goods, etc. 
“The sale of $1,000 worth of luxury merchandise 
means more to business than the sale of the same 


$1,000 worth of staples. In the first place, the lux- 


sends or receives across State boundaries goods 
which he knows to have been stolen is subject to a 
maximum penalty of $10,000 fine or 10 years’ im- 
prisonment, or both. The value of the stolen prop- 
erty transported must be in excess of $300 to in- 
cur those severe punishments. It is evident that 
the bill is not aimed at petty thieves but at the 
professional dealers in stolen goods. 
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Make Your Show Window 
Work Hard For You 
Use These Timely Displays 


JEWELERS Winpow 


A Silverware Display 


grade of wall paper, one that has a velvet sur- 
face is especially good. 


NOTHER striking material and one that 
is inexpensive is black table oil cloth. 

This dark foundation assembly should be 
place against a light colored background so as to 
get the effect shown in our illustration. 

The boxes can be easily made out of wall- 
board reinforced with light lumber. 

After your window foundation is complete all 
you need is to arrange the silverware as shown 
in photograph No. 2. 

If you do not have these same pieces and pat- 
terns all you need do is substitute what patterns 
you do have in similar pieces. 

A spray of artificial foliage is used as shown 
with the idea of introducing a touch of pleasing 
color. 

These original window displays are prepared 
to help you sell more merchandise today, when 
competition is keen. Make the most of these 














































No. 1—Layout of silver window 


ILVERWARE consists of much larger items than money-making ideas. To engage an expert window dis- 
most items handled in the jewelry store. Jewelry, play man would cost a prohibitive price. Make these 
such as rings, pins, earrings, bracelets, etc., is very pages your show window expert. 


small. Therefore the problem of displaying these 
two lines is different. With jewelry it is neces- 
sary to use trays, pads, cushions, etc., on which 
to assemble or group the small items. With sil- 
verware each piece is a unit of display in itself. 

This is quite graphically shown in our photo- 
graphs illustrated herewith. 


IRST of all it is necessary to build up a 
foundation on which to show your goods. 
There being no fixtures designed or made pur- 
posely for silverware display means that you 
must resort to showing the various pieces on 
some sort of foundation built up in pleasing and 
artistic form. This is done in this case with the 
use of boxes and platforms built in various sizes 
and shapes as is shown in photograph No. 1. 
These boxes and the floor have been covered with 
a plain dark fabric. This dark color serves as a 
contrast against which to show the bright silver. 
If you do not want to use a fabric you can use 
any dark decorative paper, preferably a good No. 2—Window trimmed with silver 
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Tell the World About 
Your Up-to-Date Merchandise 
Through Your Show Window 


JISPLAY SERVICE 


Exclusive Showing of Clocks 








OR the showing of finer wares it is always 
wise not to crowd too much merchandise 
in the window. 

The more exclusive trade buys quality and not 
quantity. For this reason the showing of your 
finer clocks should be similar to the window trim 
that we show herewith. 

The background is built up from platform 
blocks and placed against any permanent back- 
ground that you may have. If the platform 
blocks that you have are not large enough to 
make the tall center panel and curved top flank- 
ing panels you can substitute panels cut out of 
wall board and covered to match the display 
blocks or platforms used on the floor. 

The center panel is intended to display a banjo 
clock or other type of wall clock. 





VERY pleasing color scheme for this 
window would be to use an old ivory or 
antique parchment wall paper to cover the pan- 
els, blocks and floor and a width of brown plush 
or velvet to drape and puff over the blocks and 





Layout of clock window 


floor. This foliage should preferably be in bright colors. 
A spray of modernistic foliage is used back of the cen- Another color scheme that goes well with mahogany 
ter panel. Any foliage you have that is available will do. colored clocks is a soft blue for the panels, blocks and 


floor and a deep blue plush. Blue felt would be 
especially rich for around the above. 

The showcard reads “Clocks that will add dis- 
tinction to your home.” 

We show the window trimmed and untrimmed 
so that it will be easy for you to make use of this 
window display service of ours. 


NE of the essentials of successful show win- 
dow trimming is timeliness. Besides this 
window display service which will be published 
twice a month other displays will appear includ- 
ing attractive displays which have been used 
successfully by jewelers in different sections of 
the country. Numerous suggestions for instance 
have already been published for Valentine’s Day 
which many enterprising jewelers now find a 
profitable selling occasion. Displays for Wash- 
ington’s birthday have also been published. 
By keeping the window tuned up to the times 
and suggestive of outstanding current events, the 
jeweler gets a reputation for progressiveness and 
public spiritedness. 





The clock display as set up 
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Ideas on selling, window display, stock records, mer- 
chandising, advertising, store system, etc., all of which 
have been tried and tested by successful jewelers. 
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Gathered by Harry R. Terhune 

in his travels around the United 

States for JEWELERS’ CiRCULAR 
readers, 





By Harry R. Terhune, Field Editor, THE JEWELERS’ CIRCULAR 


Features Specials Successfully 


INSTON-SALEM, N. C.—There 

are many extra dollars just waiting 
to be picked up in every jewelry store 
if the proprietor is keen to the oppor- 
tunity. At least, W. E. Lineback has 
found it to be so. One of the sure-fire 
means of development is to take some 
specialty, write a brief talk about it and 
mail this to a list of known first class 
prospects. Take fountain pens for ex- 
ample. All professional men, doctors 
especially, need a good one. A letter 
written to this group brought in some 
excellent returns. Writing individual 
letters to small selected lists brings 
better results than shooting several 
thousand letters to the world in general. 
The growth of the fountain pen business 
in Lineback’s has caused them to devote 
a special corner of the store to this pur- 
pose. A glass top table, which also acts 
as a selling case is in front of a lighted 
wall case. This latter display is used 
mostly for displaying desk sets. 











This Letter Got Business 


Dear Doctor: 

Haven’t you been annoyed and 
embarrassed frequently by your 
fountain pen running dry at an in- 
opportune time? 

How would you like to possess 
a pen having an ink capacity of 
66 hours’ continuous writing? 

This has been accomplished in 
a fountain pen. Capacity 
Pens, size for size, hold from two 
to four times the ink of other pens, 
not an experiment but a vital im- 
provement on the time tested prin- 
ciple of self-filling pens. 

We would be proud to have you 
accept one of the beautifully col- 
ored and fashioned models on trial 
to learn how welcome this pen is to 
constant writers. 

Very truly yours, 
W. E. Lineback. 











Saslow, Greensboro, N. C., keeps his stock varied and up to the minute 


Keeps a Birthday Book 


ALEIGH, N. C.—To the small town 

jeweler who finds himself confronted 
with the question, “Shall I put in cheap- 
er goods?” the experience of C. E. Bow- 
man is worth considering. Five years 
ago Bowman started in business for him- 
self in this city after being connected 
with two good stores for quite a period. 
A keen appreciation of fine and beau- 
tiful merchandise caused him to make 
that his specialty. 

This hue and cry that the public is 
demanding cheaper goods is a delusion, 
according to Mr. Bowman. As proof, he 
cites that he has doubled the size of his 
store and business in the past two years. 
It was made plain that this must not 
be construed to mean that the other 
stores in town have fallen behind, for 
they, too, have also made good showings. 

Personal contact with the trade has 
been a big factor in making friends for 
the house. To illustrate, a carefully kept 
birthday book is a gold mine of infor- 
mation. Several years have been spent 
in compiling the data concerning whose 
birthday falls on a certain date; the 
preferences of this party; names of close 
relatives or those who possibly might be 
interested in this event. 

It was only recently that the dean 
of a nearby college was reminded that 
his wife’s birthday was in the near off- 
ing. This poor man happened to be at 
home ill, so had completely forgotten the 
date. A grateful voice thanked Bow- 
man for the reminder. In this case the 
order was to “Send up some flatware, 
you know the pattern, and what Mrs. 
needs. Yes, about $100 worth.” 

A first baby—the mother in the hos- 
pital—what more could the happy father 
do than to take his wife something from 
a jewelry store that would commemorate 
the occasion. Often it is a ring, or a 
new mounting for an old ring, or again 
an overlay for the old wedding ring. A 
fine suggestion, where one is well 
acquainted with the family, is to have 
the husband take a pad of four or six 
rings to his wife for her selection. A 
great many warm business friendships 
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have been built up through this personal 
touch. 


Thanks ’em for Paying Up 


HARLOTTE, N. C.—When a cus- 

tomer of Levy’s has cleaned up his 
account a short, friendly letter is written 
him, something on this order: “Your 
account is paid up and we thank you. 
Please call on us if we can be of any 
further service. If you ever need us as 
a credit reference, it will be our pleasure 
to recommend you.” This gets under the 
skin, as it is not a form letter. The 
practice of giving a little souvenir to 
paid up customers always seems to be 
much appreciated. A rule of this store 
is, “People like to be teased to trade 
with a concern. The best way to do 
this is through good service and good 
merchandise.” 


Price Tickets in Window 


HARLOTTE, N. C. — This from 
Cletus L. Teague, on the question 
of whether or not it is advisable to mark 
the price of goods in the windows. “On 
articles at $5 or under, price tags in 
windows help the sale, especially if they 
are on some article outside the regular 
line, as pottery or gift items. If a price 
is put on a Sterling gravy-boat that is 
not so good, for the chances are that the 
piece when bought is destined to be a 
present. The purchaser does not want 
the public at large, and possibly the 
recipient in particular, to know the re- 
tail price.” 


Letters to Local College 
Students 


REENSBORO, N. C.—Most of the 

2500 girls attending the local colleges 
are well acquainted with Saslow’s, as 
they have received several friendly 
letters advising them of the resources 
of the store. Again, souvenirs such as 
purse mirrors have been distributed to 
them. One of the best ways of getting 
the new students acquainted with the 
store is through a $2.50 check sent 
through the mail. This check is good 
for the named amount on purchases of 
$15 or more. 


Charges for Small Items 


ALEIGH, N. C.—This argument of 

one of the high grade jewelers of 
the South is well worth considering. 
Fred W. Mahler said: “For years, we 
jewelers thought we could not charge 
for small items. It was beneath our 
dignity to make 10 or 25 cent charges. 
It took this incident to wake me up. 
A woman dropped a small package in 
front of our store. Her friend suggested 
that she come in here, as we would give 
her some free eyeglass cords, then she 
could tie up her package with them. 
That; was enough to change our policy. 
I think it lowers the dignity of any 
store to give things away or to do gratis 
repair jobs. A customer will consider a 
rivet. in a joint of a brooch fixed better 
if a nominal charge is made. Are we 
making so much money that we can 
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Jeweler accepts this as worth $2.50 on purchases amounting to $15 or more 


afford to do charity work for the entire 
community?” 


A Boost for Engraving 


ORTSMOUTH, VA.—This is told of 

Sherwood’s Inc. Recently a woman 
shopper did not buy a $5 lighter. Later 
she came back inquiring what it would 
cost to have one engraved, and also if 
there would be a charge for packing 
and mailing. When she was told that 
the engraving charge was $1 and 25 
cents for packing, the lighter that had 
been handed to her for $3.98 did not 
seem to be so much of a bargain, espe- 
cially when it was learned that the 
jewelry store would have done the en- 
graving and packing free had the article 
been bought there. 


To Increase Perfume Sales 


ASHINGTON, D. C.—A leading 

jewelry store of this city is now 
carrying perfume and sales have been 
increased in this manner. The official 
chaperone of one of Washington’s 
largest girls’ schools was in the store 
recently and the manager presented her 
with a box containing sample bottles of 
choice perfume. The result was a de- 
mand for large bottles of nearly all the 
varieties from the girls of that school 
and several others. Let the younger set 
sample it as a good selling line for dis- 
tinctive perfumes. Small bottles could 
be mailed directly to local boarding 
schools or high schools addressed to the 
president of the senior class, wrapped, 
of course, in the jeweler’s own paper and 
seals, or with his card inclosed. 

E. W. L. 


A Richmond Jeweler’s Tips 


ICHMOND, VA.—From Watkins & 

Yarbrough’s came these thoughts. 
A woman was being shown a tray of 
watches that were priced for the most 
part from $25 to $75. She picked up 
one that seemed to her was a good trade 
at $30, but nearly dropped it when told 
she had read the tag wrong as the price 
was $300. The comment of “If I had 
a $300 watch, I would put it in a gold 
case,” proved to the firm that this cus- 
tomer was right. The better watches 
are properly segregated, now. 

Some ivory sets which had been car- 
ried over from 1928 were not moving 
very good, so they were marked way 
down. Even that did not sell them. But 
every one was sold, and at regular price, 


too, through the offering of a $5 p. m. 
to the salesmen. 

An extra window is gained each night 
by wheeling a table right up to the front 
door. A _ spot-light that is connected 
with the night lights plays on this dis- 
play, making it the outstanding one of 
the store during the evening. The dis- 
play on this table is changed each night, 
thereby increasing its selling force. 


That Radio Department 


HARLOTTE, N. C.—Quite a few 

credit jewelers have wondered about 
the advisability of adding a line of 
radios, so perhaps the experience of 
Schneer’s may give a new angle. Four 
months’ experience, says Manager Harry 
L. Kanter, shows that radio sales must 
be handled differently from watches or 
diamonds. A separate selling room is 
advisable, because the regular business 
of the store is sure to be upset while 
a radio is being demonstrated. Models 
change oftener in radios than in watches, 
so the stock must be watched closer. 
Again, a repossessed watch or diamond 
has a high resale value, but a repossessed 
radio usually becomes a second-hand one. 
It follows then that extra care is needed 
in putting one on the books. 

A first class mechanic is a necessity, 
so a store must be well equipped on that 
score. About 5 per cent should be added 
to the cost of doing a radio business on 
account of the extra service that must 
be given. 

Almost everyone is sold on the desira- 
bility of owning a radio. Several cases 
have been noted where the customers 
have told that the money usually spent 
on movies and other forms of entertain- 
ment offsets the radio payment. To 
make any kind of a success in radio sell- 
ing, it is necessary to handle only well 
known makes in the latest models. 


Increased Demand for Pocket 
Watches 


ASHINGTON, D. C.—One of the 

most amazing features in this 
city the past months has been the 
demand for pocket watches and the cor- 
respondingly strong call for vest watch 
chains. Apparently no one jeweler has 
featured or advertised chains, yet all 
admit that the demand exists. Although 
this call started before the Christmas 
selling, it has continued strong since that 
time. 
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Some typical ex- 
amples of mod- 
ern banjo clocks 
including one 
electrically ope- 
rated. The clock 






































at the right is of 
older origin. 
Banjo clocks are 











popular at the 
present time 
































The illustration at the right is by courtesy of Wallace Nutting—From “Furniture Treasury” 


Origin of the Willard Banjo Clock 


By PHILIP H. ENGLISH 


ODERN interest in homes of Colonial design 
DNCuss made banjo clocks unusually popular during 

the last few years. No clock is more decorative 
for any room or hall in the home. The absence of mantel 
pieces in many apartments has added to the demand for 
these beautifully artistic wall clocks. Furthermore, no 
clock keeps better time, for the banjo case was espe- 
cially fashioned by Simon Willard to snugly inclose an 
evenly beating long pendulum with a heavy pendulum 
ball. 

Lovers of finest antiques are constantly searching old 
furniture stores and attending auction sales in venerable 
Colonial homes in the hope of buying a genuine Willard 
banjo clock. The writer has sought far and wide for 
clocks made by the renowned Willard family, but has in- 
variably gone home empty handed in the face of prices 
running from $200 to $1,500 for one old clock. Almost 
all of these clocks are today in art museums, historical 
societies or closely held by those who have received them 
as heirlooms. Most genuine Willards keep superb time 
today, although they were made between 1810 and 1850. 

A few facts about the Willards will be of interest, and 
perhaps of real value to any jeweler, for the great ma- 
jority of modern banjo clocks in thousands of high grade 
jewelry stores are built on the lines which became fa- 
mous shortly after 1800. To be sure, banjo clocks have 
been modernized internally by the introduction of springs 
instead of weights, by the addition of beautifully toned 
bells, and recently by the installation of silent electric 
motors to eliminate winding; but the case lines remain 
virtually unchanged, for the work of the inventor has 
never been improved upon. 

Simon Willard was born at Grafton, Mass., in 1743. 
His home was near Concord, and, with the Grafton Min- 
ute Men, he marched in response to the call of Paul Re- 
vere on April 19, 1775. He soon returned to his trade 


of clock making, which the Revolutionary War greatly 
stimulated. Due to the British blockade of American 
seaports, foreign clocks no longer reached America. 

The typical household clock of Colonial days was the 
tall grandfather pattern. When a smaller clock was de- 
sirable, it was customary to put a small dial on a hall 
clock movement which was run as a wall clock with pen- 
dulum exposed. A clock of this kind was known as a 
“Wag-on-the-Wall.” As its name indicates, the long ex- 
posed pendulum was its most prominent feature. It is 
easy to imagine the number of times that such a clock 
would be stopped by children or workers around the 
home. 


Fi WILLARD realized that a compact and beau- 
tiful wall clock would be more acceptable in the aver- 
age home than the clumsy clocks previously used. In 1802, 
after years of skillful planning, he patented his “Improved 
Timepiece.” This was popularly named the “Banjo 
Clock” because of its resemblance to that* instrument. 
Its round head inclosed a sturdy metal movement in the 
smallest possible space. Its slender body allowed the 
long pendulum ample room to swing to and fro, while the 
rectangular cabinet at the base protected the swinging 
pendulum bob from disturbing hands. Beautifully 
decorated glass panels and gleaming gold ornaments 
give the banjo clock decorative richness unequalled by 
any other type of timepiece. Furthermore, the case had 
the advantage of being practically dust proof and today 
thousands of original Willard clocks are in good working 
order due to the fact that dust and grit are not able to 
penetrate the case and to wear away the movement bear- 
ings. , 
Three of Simon Willard’s brothers and two of his sons 
commenced the manufacture of banjo clocks and soon the 
(Continued on page 37) 
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Platinum important in latest Jewelry fashions—Massive creations 
still popular—Jewels cut in peculiar forms 


ARIS women are wearing beads and links of plati- 
Yio along with their rubies and diamonds these 

days. Platinum has come into a new fashion im- 
portance, since precious metal jewelry was launched into 
the style world; and now jewelers are using it as fre- 
quently as they do the finest gems, to make’necklaces and 
bracelets. One fashionable Paris jeweler has his Place 
Vendome windows filled with pieces of jewelry that de- 
pend as much for their platinum decorations as they do 
for their diamonds, or for their air of luxury. One of 
his new necklaces in- 
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Paris Interprets the Mode 





cludes only a few gems 
—seven diamonds, and 
three rubies, all of fine 
quality—combined with 
links of pvlished plati- 
num. A number of simi- 
lar pieces are _ built 
around a single stone, 
and show platinum with 
both dull and polished 
surfaces. The contrast 
of brilliant and dull sur- 
faces is likewise empha- 
sized in the jewels them- 
selves; the diamonds are 
all in faceted cuttings, 
while the three rubies 
are cut smooth and 
round. 





A new Paris 
necklace 


ARIS is following 

closely its program 
for a revival of elegance. 
Plenty of jewels, gowns of expensive materials, and lav- 
ish trimmings of fur are everywhere in evidence. Small 
accessories are included in the new scheme of fashions 
and are considered fashionable in direct ratio with their 
elegance. Fashions of the regency period, recently taken 
up and adapted to modern styles, are not only in har- 
mony with the modern manner but are being trans- 
formed and made more luxurious than ever. The fash- 
ion world that was so impressed with the luxuriousness 
of the regency bag with its elaborate arrangement of 
thousands of tiny pearls, is now being started by the 
1930 version, that includes a framework and fastening, 
all made of diamonds. One of these new regency bags is 
a plain bag of seed pearls, topped with a frame of bagu- 
ette diamonds and a thin, slender chain of platinum. An 
incrusted motif placed at the center of the bag is like- 
wise made of diamonds, in faceted, baguette and triangle 
cuttings. 
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IE your scarf 

or the bow of 

your frock over, not 
under, your necklace, 
if you would follow 
Paris advice. This 
next-to-the-skin fash- 
ion is the smartest 
new way of wearing 
neckline jewelry, ac- 
cording to stylists in 
the French capital. A 
new Paris frock and a new Paris necklace that illustrate 
this new fad were recently seen. The frock was of beige 
crepe, one of those new beiges, verging on to mauve, that 
is prophesied as one of 




















Platinum important in 
new Paris jewelry 














the big spring successes. 
It is made with a wide 
V-shaped opening at the 
front, tied across the 
full width of the top 
with straps and a bow 
that are in one with the 
blouse. The vestee is 
what Paris calls an in- 
visible slip—because it 
fits the figure so closely 
that no folds mar the 
lines of the frock under 
which it is worn, but 
mainly because it is an 
accurate flesh color. The 
necklace, a design origi- 
nated by Georges Fou- 
quet, is worn under the 
ties of the frock. The 
flesh color of the slip 








Sit ie | furthers the illusion of 

ot ; t h e_ next-to-the-skin 

Regency Bag, a popular Paris wearing. The chain of 
novelty 


the necklace is of small 
diamonds, and supports a globule of cloudy crystal, 
topped with large and small sapphires. 


new fashion of going completely feminine. Some 

of the masculine styles are still popular—at least in the 

French capital. Paris women are clinging to the fashion 

of wearing big, heavy metal rings of the type that were 

originally designed for men. These immense rings that 

have a mannish air about them, are made of every mate- 
(Continued on page 80) 


~< all women are following the extremes of the 
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Getting the Watch Trade 


(Continued from page 23) 


the ad of the Zinn-Cantwell Jewelry Co., Hutchinson, 
Kan. At the top was a modernistic cut of two young 
Americans, and the ad was headed: “Ask Fred 

he has the RIGHT time!”—“Whenever the question of 
time comes up in our crowd, there are some watches a 
little fast—others a little slow. Then someone says, 
“Ask Fred ... he has the RIGHT time.” Fred’s is a 
the watch of railroad accuracy. The country’s 
fastest fliers of the rails have been started and guided 
on their way for years by the watch.” 

The balance of the ad called attention to their pocket 
and strap watches, ranging in price from $50 to $400. 
They also drew many people to their window display of 
modern watches by inserting a line in their newspaper 
ad, “See America’s First Timepiece in Our Window,” the 
contrast between the thin watches of the present day 
and the cumbersome instruments of the past being truly 
remarkable. 

This contrast between ancient and modern watches 
was the crux of an ad used by the Shreve, Crump & Low 
Co. of Boston, Mass.: “CURIOUS WATCHES OF 








OLDEN DAYS—When you look at an exhibition of the 
earliest watches you realize how the use of ‘turnip’ 
for watch came to be, and how old the slang must be. 
Some of the 17th and 18th century watches are literally 
as big and heavy as turnips. It is said that some of the 
French dandies of the 18th century had pages to carry 
watches around before them on velvet cushions when- 
ever they made calls of state. 

“Mary, Queen of Scots, had a watch shaped like a 
human skull, of which she was inordinately fond. Other 
odd watches were shaped like a lyre, tulip, cross, crucifix, 
scallop shell, mandolin, prayer book, or fleur de lis. Egg 
shaped watches were quite common. 

“When a modern watch, with its small, thin case and 
accurate movement is placed beside one of these old 
watches, we realize the tremendous achievements that 
have enabled us to possess the beautiful, dependable 
timepieces carried today. 

“An accurate watch is a necessity to everyone. We 
offer you a wide choice of such watches in silver, gold, 
white gold, and platinum cases.” 





Origin of the Willard Banjo Clock 


(Continued from page 30) 


name Willard was known throughout the American colo- 
nies as makers of beautiful timepieces. The most famed 
of this family were the following: Simon Willard, 1753- 
1848; Benjamin Willard, 1743-1803; Ephraim Willard, 
1755-1833; Aaron Willard, 1757-1844. 

Following generations carried on in Massachusetts 
the production of similar clocks: Simon Willard, Jr., 
1795-1874; Benjamin F. Willard, 1803-1847; also Aaron 
Willard’s son, Aaron Willard, Jr., 1783-1860. Distant 
connections of the same family, Philander J. Willard and 
Alex T. Willard, produced banjo clocks. 

Due to the great value of original Willard clocks, they 
are today frequently imitated on antique lines, cleverly 
aged, and sold as genuine old clocks. It is very difficult 
to identify the real Willards, and the collector of an- 
tiques must know old timepieces intimately if he is to 
avoid buying at a high price a copy of an old model. The 
name “Willard” on the dial means little, as it is easy to 
forge the old trade name on a modern clock. Further- 
more, many of the original clocks were made without 
any identifying marks. 


Today popular interest in banjo clocks reaches from 
coast to coast in our country and in Canada. In Colonial 
homes their cheerful, decorative effect is indispensable. 
Modern designers have been unable to create a more 
beautiful or distinctive design than that of the antique 
banjo clock. Very excellent modern reproductions are 
sold by most of the present American clock manufactur- 
ers. They may be bought in sizes ranging from 18 
inches to 42 inches in length, and fitted with all types 
of movements; weight-driven pendulum, spring-driven 
pendulum, hour and half-hour strike, Westminster chime, 
jeweled balance wheel or electrically operated. 

As a useful and artistic gift they are unequalled. The 
jeweler who wishes to supply presents cf this kind, which 
will be passed on in families as heirlooms, should re- 
member that the popularity of this type of clock has 
never waned during the past century, and that the num- 
ber of artistic people looking for Willard banjo clocks is 
greater today than at any time since this clock was first 
produced. 
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London Diamond Market Remains Firm 





Reports State That Namaqualand Stones from State Diggings Are Forty Per Cent Higher Than 
Gems Available in London—Two Students Accused of Jewelry Robbery Will Be Returned 


LONDON, Feb. 4.—According to cables 
from Johannesburg this week, prospec- 
tive diamond buyers from America are 
finding that Namaqualand stones from 
the State diggings are 40 per cent higher 
in price than diamonds available here in 
London. According to these advices the 
comparatively new  diamond-cutting 
houses in South Africa accuse the Union 
government of charging excessive prices 
for the stones not sent to the Diamond 
Syndicate. The diamond-cutting estab- 
lishments in South Africa are working 
three days a week only. One factory 
is reported to have closed down al- 
together for the time being. One dia- 
mond buyer at Johannesburg, it is re- 
ported, was prepared to acquire $1,250,- 
000 worth of Namaqualand stones, but 
found the prices to be much higher than 
those asked in London. Diamond mer- 
chants here are not inclined to accept 
this cabled information without question. 
Diamond values, they say, are quite firm 
here and the Syndicate continues to get 
its usual prices for average stones, the 
super quality, always scarce, fetching 
comparatively high prices. The retail 
sale of diamonds is, of course, on the 
quiet side. Jewelers here are seldom 
very busy the first month of the new 
year, but the exclusive jewelry shops are 
already busy with the latest jewelry in- 
novations for the spring. April will see 
some definite changes in styles. Clip 
brooches on coat lapels, for instance, will 
feature little watches in emeralds, dia- 
monds, and other gems. 

* * * 


The characteristics of the four pre- 
cious stones—the diamond, emerald, sap- 
phire and ruby are commented on by 
George Mauboussin in “The Graphic,” a 
society weekly of standing, under the 
title: “Gems That Brighten Women’s 
Eyes.” He tells of the beauty of these 
gems and how they are cut. 


to India—Latest Jewelry Fads 


By Jack Brooks 


Scotland Yard is trying to find a 
claimant for a necklace of valuable 
pearls found in a gutter of a West 
London street a week or more ago. The 
police believe the pearls must be the 
property of a pearl merchant and ex- 
press some surprise that no claim has 
as yet been made for them. The pearls 
are finely graded and each bears the 
special markings used only by dealers 
and experts in such gems, 


* * * 


When two Indian students came before 
London Sessions charged with stealing 
more than $4,000 worth of jewelry from 
a West London jewelry store the police 
said that one of the brothers, a qualified 
air pilot, had an aeroplane in the sub- 
urbs ready in which to make a getaway 
with the jewelry. The plane was ob- 
tained on the hire-purchase system on 
a $250 deposit. When arrested the two 
offenders had six cents between them. 
Possession of the aeroplane was obtained 
on the strength of a statement that it 
was to compete for the $2,500 prize 
offered by the Aga Khan for the first solo 
flight to India by a student. Attorneys 
for the two young men said the India 
Office wishes to repatriate them as soon 
as possible. The court said it was not 
disposed to stand in the way of any 
arrangements likely to be made by 
responsible persons. The brothers were 
sent to England at the expense of the 
State of Baroda to complete their edu- 








cation. Their father is controlling agent 
of the Maharajah of Baroda. 
* & «4 


Silver and crystal and blown glass 
ornaments are in big request on the 
dinner table these days and manufac- 
turers are putting out little jungle 
animals in their natural colors to act as 
menu holders, ornaments for the center 
flower piece, and fantastic decorations 
for fruit and nut plates. Slender glass 
storks in a variety of poses are finished 
here and there in silver, and stand 
guard over a squat glass bowl containing 
floating roses. Birds of paradise in 
beautiful colors are poised on table bou- 
quets, and the sweet and fruit holders 
of glass have little “devilkins” in black 
and scarlet perched on their rims. 
Elephants and giraffes are prime fa- 
vorites for decorative schemes on elegant 
tables, the principal mediums being crys- 
tal and silver. 

* * * 

There has been a great revival re- 
cently in the fashion for real jewelry 
as opposed to imitation. Diamond neck- 
laces and wide bracelets reaching from 
wrist to elbow are frequently to be seen 
in the smart restaurants and dance clubs. 
A favorite necklace looks like a yard 
length of narrow platinum ribbon set 
with hundreds of tiny diamonds. This is 
loosely knotted in a true lover’s knot, 
the ends being left to dangle their un- 
even lengths on the wearer’s breast. 

* * * 

Famous jewelry designers are now 
signing their creations with a facsimile 
signature to show that a particular piece 
is an original composition and not a 
copy of a stock design. Connoisseurs 
predict that these jewels, particularly 
when they are associated with some 
historic family, may in years to come 
have as great an intrinsic value as rare 
old masters. 
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Domestic Interests Have Until March 
1 to File Brief in Nassak 
Diamond Litigation 


WASHINGTON, D. C., Feb. 8.—The 
United States Court of Customs and 
Patent Appeals has postponed for an- 
other month, or until March 1, the filing 
of the brief of the domestic interests in 
the famous Nassak diamond case. 

This brief was to have been filed on 
Jan. 10 but an extension for 30 days 
was obtained by the domestic interests 
because of the illness of one of the attor- 
neys in the case. The second postpone- 
ment has just been granted. 

In this case, it will be recalled the 
famous diamond was allowed to come into 





the United States free of duty under 
Par. 1708, as an artistic antiquity. 
Domestic jewelers claimed that it should 
have paid a duty of 20 per cent ad 
valorem and they are appealing that de- 
cision to the Court of Appeals. 


* * ok 


Federal Trade Commission Gathers 
Data on Chain and Independent 
Stores in Cincinnati 


WASHINGTON, D. C., Feb. 3.—The 
Federal Trade Commission has com- 
pleted the work of gathering prices and 
costs on specified commodities from chain 
and independent merchants in Cincin- 
nati, in connection with the chain store 
inquiry under Senate Resolution 224. 
The collection of this information has 
also been completed for this city. Simi- 
lar studies will be begun shortly in other 
cities. 

This work is part of a general plan 
for ascertaining from selected cities in 
different parts of the country the com- 
parative advantages and disadvantages 
of chain and independent dealers in the 
merchandising of specific commodities. 
Practically all chains in each city have 
been included, and more than 75 per cent 
of the independent distributors in both 
this city and Cincinnati. 
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While the work so far covers chiefly 
identified merchandise handled by both 
chain and independent merchants, the 
plans of the inquiry call for separate 
special studies of private brands and 
bulk commodities which must be tested 
or graded as to quality before com- 
parisons can be made between chain 
stores and independents. 


* * * 


Bill to Prohibit Sending Unsolicited 
Goods Through Interstate Com- 
merce Introduced in House 


WASHINGTON, D. C., Feb. 7.—Repre- 
sentative Esterly of Pennsylvania has in- 
troduced a bill in the House “to prohibit 
the sending through interstate commerce 
of unsolicited goods, wares or merchan- 
dise.” The bill, which has been referred 
to the House Committee on Interstate 
and Foreign Commerce, is as follows: 

“That on and after the date of the 
passage of this Act it shall be unlawful 
for any individual, corporation or part- 
nership to send through interstate com- 
merce, either by mail, express or other 
common carrier, for purposes of sales, 
any goods, wares or merchandise unless 
specifically ordered by consignee. 

“Upon conviction of a violation of 
this Act the consignor shall be liable to 
a penalty of a fine of not less than $500 
or more than $1.000. and a forfeiture of 
such goods, wares or merchandise.” 


ok * ok 


Reports on Business Conditions 
Sought by the Government 
WASHINGTON, D. C., Feb. 8.—As a 


first step in laying the groundwork for 
comprehensive and prompt reports on 





current business conditions from the 
rational viewpoint, a request for infor- 
mation concerning the outlook in their 
particular fields of activity has been 
transmitted to members of the general 
committee of the National Business Sur- 
vey Conference. 





By L. M. Lamm, Washington, D. C., Correspondent 


This calls for information indicating 
the present trends of business activity 
as compared with the normal trends for 
January, February and March, with a 
view to determining the present rate of 
economic progress. But further ques- 
tions are submitted looking to the de- 
velopment of practicable methods of re- 
flecting from time to time and with a 
greater degree of accuracy the general 
business situation. 


* * * 
Representative Huddleston Presents 
Minority Report on Kelly Bill 


WASHINGTON, D. C., Feb. 7.—Repre- 
sentative Huddleston of Alabama has 
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submitted a minority report on the Kelly 
resale price maintenance bill which was 
favorably reported to the House a couple 
of weeks ago. The bill, he contends, 
would enable large producers to dictate 
to dealers the price at which an article 
shall be sold at retail and “might more 
candidly be named a bill to foster monop- 
olies.” 

It is further contended in the Hud- 
dleston report that the bill would legal- 


: ize contracts now unlawful, uprooting an 


age-old principle of common law, and 
that the bill is supported by the larger 
producers and packers. The bill, he said, 
would, in fact, capitalize the opposition 
to the chain store system and “in truth, 
has no bearing whatever upon the chain 
store problem.” 


“Statistical Abstract of the United 
States” Issued by Bureau 
of Commerce 


WASHINGTON, D. C., Feb. 8.—Of in- 
terest to the jewelry and practically all 
lines of business and industry is the 
compilation of the latest available figures 
on practically all phases of our economic 
and industrial life, as given in the 
“Statistical Abstract of the United 
States,” just issued by the Bureau of 
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Foreign and Domestic Commerce. Mis- 
cellaneous ‘data includes those on popu- 
lation, national, and State debts, money 
and banking, transportation, education, 
insurance, immigration, etc. 

Such data are given for the manufac- 
turing and mining industries as capital 
employed, wage earners, wages, cost of 
materials, power, quantity and value of 
products, prices and consumption. 


* * * 


“The Penance of Obsolescence” 


WASHINGTON, D. C., Feb. 10.—‘“‘Ob- 
solescence is always with us, but all too 
frequently it does not appear in our 
ledgers or it is consolidated and thereby 
obscured by putting down, under the 
yearly cost of business, say 5 per cent, 
of the original cost of the machinery 
for depreciation and obsolescence,” said 
Dr. Julius Klein, Assistant Secretary of 
Commerce, the other night on the radio, 
talking on “The Penance of Obsolescence.” 
“That is an unfortunate expression, be- 
cause, in reality, the two items in it are 
directly opposed. 

“Depreciation is the gradual wearing 
out of equipment which, conceivably, a 
qualified engineer could calculate in ad- 
vance, but obsolescence cannot be antici- 
pated. Its coming may be sudden. It 
measures the insufficiency of a machine 
because of progress in the art. Through 
the development of new devices, this poor 
old unit can no longer produce com- 
petitively. These two items of cost 
should certainly be carefully separated.” 


* * * 


Senate Moves Slowly in Adopting 


Tariff Bill 


WASHINGTON, D. C., Feb. 10.—If the 
United States Senate continues to dawdle 
along with the tariff bill the way it did 
last week it will be nearer March 1 
before the bill is passed by the Senate 
than Feb. 15, which date Senate leaders 
have said would be a dead line for the 
passage of this legislation. As a matter 
of fact it is now practically impossible 
for the bill to pass the Senate by the 
latter date. 

The first of last week the Upper House 
of Congress commenced to go through 
the bill a second time for individual or 
floor amendments. This means that any 
member of the Senate can offer any 
amendment to any paragraph in the bill. 
As a matter of fact the Senate took the 
entire week working on nothing but the 
first schedule, chemicals. 

It is not anticipated that that body 
will go as slowly with all of the sched- 
ules as it did with the first, but there 
is a feeling on the part of those who are 
watching this legislation that the leaders 
were too optimistic when they said that 
the bill would be passed by the middle 
of this month. 

It must also be taken into account that 
after the bill has passed the body this 
time it is then “reported to the Senate.” 
It is not generally known but the Senate 
in working on the tariff bill all these 
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months has been working as a “com- 
mittee of the whole.” When it has com- 
pleted its work it then “reports” the 
bill to the Senate and when it is before 
the body in that form it is still open 
for amendment from the members of 
the Senate. That means that it will 
probably be some little time yet before 
the bill is passed by the Senate and sent 
to conference. 

The Senate has taken some drastic 
action during the past week in the shape 
of cutting down the tariff rates on vari- 
ous commodities. In one or two com- 








modities the rates were cut even below 
the present tariff act. 








Chicago Gift Shows Attract Jewel- 
ers from Many Sections of 
the Country 


CHICAGO, Feb. 10.—The fifth annual 
mid-winter gift show of the Gifts, Art- 
wares and Novelties Association was 
held here last week in the Stevens Hotel. 
The show of the Eastern Manufacturers 
and Importers which started here last 
Monday will continue in the Palmer 
House until next Saturday. The Chicago 
group opened its show, occupying about 
five floors, on Feb. 3 and continued until 
last Saturday. 

All during the week jewelers and gift 
buyers from all over the country were 
in attendance in search of new articles 
for their spring trade. At both hotels 
large and varied lines of costume 
jewelry, silverware, pewter, glassware 
and leather goods as well as hundreds 
of different novelties appropriate for the 
gift section were shown. 

In costume jewelry various colored 
stones, necklaces, etc., were the favorites. 
Colors also prevailed in leather bags, 
some of the bags being in patch work 
style, some in plain. The steerhide bags 
were also great favorites. 
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American Watch Importers Associa- 
tion Elects Officers at Meeting 
in New York 


The American Watch Importers Asso- 
ciation held its annual meeting on the 
afternoon of Jan. 22 at the headquarters 
of the National Republican Club, 54 W. 
40th St., New York. After the election 
of directors the latter met and chose 
officers to serve for the ensuing year. 

The following directors were unani- 
mously elected to serve for 1930: W. Hel- 
bein, Helbein Stone Co.; George Gruen, 
Gruen Watch Co.; Henri Schwob, 
Adolphe Schwob, Inc.; George Wallace, 
Jules Racine & Co.; Benjamin Lazarus, 
Benrus Watch Co.; J. P. V. Heinmuller, 
A. Wittnauer Co., and Henri Didisheim, 
Hipp-Didisheim Co., Inc. 

At a meeting of the directors these of- 
ficers were chosen: President, Henri 
Schwob; first vice-president, George 
Gruen; second vice-president, Benjamin 
Lazarus; secretary, J. P. V. Heinmuller, 
and treasurer, Henri Didisheim. 
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Elmer R. Bornman Appointed Adver- 
tising and Sales Promotion 


Manager of Traub Mfg. Co. 


The appointment of Elmer R. Bornman 
as advertising and sales promotion man- 
ager of the Traub Mfg. Co., Detroit, 
Mich., was announced recently by E. 
E. Bross, president of the concern. Mr. 
Bornman will direct all publicity -activi- 
ties relating to the Traub line of “Gen-. 
uine Orange Blossom” engagement and 
wedding rings. 

Mr. Bornman brings to his* new post 
10 years of advertising and sales promo- 
tion experience. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Feb. 8, 1929. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


RE CPOE Ra $904,661.28 
Gold bars paid depositors..... 50,729.81 
UNE 6 Suu oso. 0, alge eden. $955,391.09 


Of this gold bars exchanged for gold 
coins. are reported as follows: 


Date Exchange 
GY tee 04s odes caw ned aos $453,627.33 
ial fee ee Ore Pe ee ee 93,718.58 
iy Mette ay ieee eed Ae 76,725.95 
a Se eee ae 92,246.88 

Mw waltce attic skates mmaca eae eree 131,599.81 
Mee EO Pe re ee Ate ae 56,742.73 

pT te nee ne $904,661.28 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars Official 
| ae Pee 19}§ 45% 43% 

Pr Benes 20 45% 43% 

Oa swks 20% 45% 43% 

re Bae was 2075 45% 43% 

ae Proeer 20% 46% 44 

Pe Sea es 20+5 46% 43% 
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United States Customs Rulings 


Tiffany & Co.’s Claim on Imported Book Ends Granted by Customs Court—Chelsea Figure Held 
Properly Entitled to Free Entry as Artistic Antiquity 


Tiffany & Co., New York, have ob- 
tained a favorable ruling from the 
United States Customs Court on the 
tariff status of imported book ends in the 
form of bronze representations of cats 
and ducks. These items were classified 
by the collector as manufactures of 
metal, under Par. 399, Tariff Act of 
1922, and duty imposed at the rate of 
40 per cent, ad valorem. Judge Waite, 
after reviewing the testimony in the case 
at some length, reaches the conclusion 
that these book ends should have been 
subjected to duty at only 20 per cent, ad 
valorem, under the provision in Par. 
1449, Act of 1922, for works of art. 

At the trial of the case, at New York, 
Tiffany & Co., the plaintiffs, produced 
two witnesses who testified that these 
book ends were works of art. This testi- 
mony was not refuted by witnesses for 
the Government. 


ARTISTIC ANTIQUITY 


Merchandise described as a Chelsea 
figure, imported at the port of Los An- 
geles by Leonard Woodruff, was assessed 
for duty by the collector at the rate of 
70 per cent, ad valorem, under Par. 212, 
Tariff Act of 1922. The United States 
Customs Court has just announced a 
decision, opinion by Judge Waite, to the 
effect that this figure should have been 
classified as an artistic antiquity and, 
as such, accorded free entry under Par. 
1708 of the 1922 Tariff Act. Judge 
Waite, in referring to some of the facts 
in this case, writes in part: 

“The reason for the assessment, as 
shown by the record, was the findings of 
the collector that the regulations pro- 
vided for in said paragraph (1708) had 
not been complied with in that certain 
affidavits had not been produced. An 


examination of the record discloses that 
the 


required affidavits were produced 





By Frank Van Leer, Jr. 


within the term of the bond given for 
their production. 

“Counsel for the Government alleges 
that the affidavit of the seller is defec- 
tive in that the name of the producer is 
not given. With this contention we are 
unable to agree. As we read the affi- 
davit the name of the producer, being 
left blank, is unknown, which might very 
well be in the case of an article produced 
‘about 1770.’ 

“Upon the record as a whole, includ- 
ing the testimony of the Government 
examiner of this class of merchandise, 
we think the protest is well founded. 
It is, therefore, sustained.” 


RosES MONTEES AND HATPINS 


Certain merchandise, imported by L. 
Schenker and S. Stern, of New York, 
was assessed with duty at 55 per cent, 
ad valorem, under Par. 218, Tariff Act 
of 1922. The United States Customs 
Court, in passing upon these imports, 
now holds (1) that merchandise de- 
scribed on the invoices as rhinestones in 
metal settings, known as roses montees, 
should have been assessed at 20 per cent, 
ad valorem, under Par. 1429, Act of 
1922, and (2) that merchandise, de- 
scribed as “imitation jet paste,” con- 
sisting of hatpins, with heads composed 
of solid glass in imitation of jet with 
blued steel stems, not commonly known 
as jewelry, should have been assessed at 
35 per cent, ad valorem, under Par. 350. 





Judge Sullivan writes the opinion in this 
case, directing refunds in favor of the 
importers. 

COLORED GLASS BEADS 


Sustaining an import claim of G. Klein 
& Son, New York, the United States 
Customs Court finds that colored glass 
beads on wire, taxed upon entry through 
the customs at the rate of 55 per cent, 
ad valorem, under Par. 218, Tariff Act 
of 1922, should have been assessed at 
only 50 per cent, under Par. 230. The 
opinion is set forth by Judge Sullivan. 


WATCH CASES, ETC. 


The duty rates on watch cases, etc., 
imported by W. P. McTiegue, Ine., the 
Montreaux Watch Company and Bonwit 
Teller & Co., New York, are lowered in 
another decision by the Customs Court. 
The items, the subject of this ruling, 
were all taxed at 80 per cent, ad valorem, 
under Par. 1428, Tariff Act of 1922. 
The Court finds (1) that certain pen- 
dant watch cases should have been taxed 
at only 45 per cent, under Par. 367; (2) 
that loose, semi-precious stones, cut, but 
not set, suitable for use in the manufac- 
ture of jewelry, should have been as- 
sessed at 20 per cent, under Par. 1429, 
Tariff Act of 1922. 


MARCASITE STONES 


Marcasites, consisting of semi-precious 
stones which have been cut and which 
are used exclusively in the manufacture 
of jewelry for decorative purposes, are 
dutiable at 20 per cent, ad valorem, 
under Par. 1429, Tariff Act of 1922, as 
semi-precious stones, the United States 
Customs Court finds in acting favorably 
upon an import claim of the Artistic 
Novelty Co., Inc., of New York. Judge 
Young writes the opinion in this case, 
setting aside the collector’s rate of 40 





(Continued on page 54) 
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Russian News Notes 


Jeweler Alexeyeff Sentenced to Eight Years in Prison and Confiscation of Property for Belonging 
to Strange Sect—Platinum Miners to Attend New Siberian College to Become Engineers— 
Soviets Prepare to Mine Platinum Beyond the Arctic Circle—Efforts to Increase 
Exports of Precious and Semi-Precious Stones Sponsored by Moscow Press 


HE Soviet court in Leningrad has 

sentenced K. Alexeyeff, formerly a 
well-known jeweler, to eight years of 
strict isolation in prison. The sentence 
also carries confiscation of all of Alexe- 
yeff’s belongings and his subsequent 
exile from European Russia to Siberia 
for five years. Alexeyeff’s 21 co-defend- 
ants were given prison sentences ranging 
from two to 10 years, while five other 
men were acquitted. The trial, pro- 
claimed “exemplary,” was attended by 
many workers, and attracted wide atten- 
tion throughout the Soviet Union. The 
ex-jeweler and his co-defendants were 
accused of belonging to a fanatical sect 
known as “Skoptzi,’”’ whose members se- 
riously mutilate themselves and those 
who come under the spell of their ser- 
mons. Counter-revolutionary activities 
were ascribed to Alexeyeff, who was one 
of the preachers of the sect, and his 
friends. Alexeyeff’s jewelry store was 
confiscated by the Soviet government in 
the early days of the Revolution. He was 
once sentenced to five years in prison, 
but the Soviet newspapers do not report 
whether this sentence, given for his un- 
lawful trade in precious stones, was ever 
served by him. At the time of his recent 
arrest, Alexeyeff lost to the State, dia- 
monds and other jewelry valued at sev- 
eral tens of thousands of roubles. The 
treasure was found by the Soviet police 
when they searched his lodgings. 


In Irkutsk, Siberia, a new Technicum 
is being organized for the sole purpose 
of preparing Russian engineers for the 
Soviet platinum and gold industry. The 
college will have a student body of 500. 
Young workers from the mines will be 
sent to Irkutsk to study and become engi- 
neers at the expense of the government. 
The classes will start with the spring 
term. “Soyuzzoloto,” the Soviet State 
trust, which takes care of the Russian 





By ALBerT Parry 


platinum and gold industry, is organiz- 
ing the new college. 
* * oa 


In a recent issue of Novy Mir (“The 
New World”), a monthly of Moscow, 
Max Zinger in his article entitled “The 
Beautiful Yenissey” gives additional de- 
tails about the rich platinum deposits 
found last year in the extreme north of 
Siberia by a Soviet polar expedition 





headed by Vedernikoff. Zinger sailed 
down the Yenissey River to the region 
of Norilsk, which is the new platinum 
field, and where he met Vedernikoff. He 
quotes Vedernikoff as saying that the 
Norilsk plateau has “an ore massive” 
containing untold quantities of platinum, 
palladium, and iridium, which will take 
“thousands upon thousands of polar ex- 
peditions to exploit.” Norilsk is situated 
at the 71st latitude, beyond the Arctic 
Circle, thousands of kilometers away 
from any centers of culture. In the win- 
ter, which is long and severe here, no 
other communication is possible with the 
outside world except with deer teams. In 
the summer one could not go from the 
Yenissey shores to Norilsk in any other 
way but on foot, over uncertain paths 
besieged by mosquitoes, and flies. It is 
about 100 kilometers from the Yenissey 
shores to Norilsk. Vedernikoff proposes 
building a railroad from Norilsk to 
Igarka, which is a natural port for at 


least 200 ocean-going steamers. Foreign 
freighters come to Igarka in the summer 
to take their cargoes of Siberian lumber. 
In the future, they will add the Norilsk 
ores, platinum among others, to their 
loads. This year the Soviet authorities 
propose starting preliminary work on 
establishing the first mine and ore-smelt- 
ing plant at Norilsk. Workers and ma- 
terial are being brought here, and the 
first few huts built. 


* * * 


The newly-established sea-route from 
Siberia to Archangelsk and other Euro- 
pean ports over the Arctic waters has 
revived the hopes among Russian scien- 
tists for proper exploitation and export 
of precious and semi-precious stones 
found on the Northern Ural, in the Altai 
region, and other inaccessible areas. Pro- 
fessor V. Bronner, writing in the Mos- 
cow Izvestia (“News”), calls the atten- 
tion of the Soviet government to the 
extensive deposits of jasper and porphyry 
in the Korgon section of the Altai moun- 
tains. He maintains that once mined, 
these stones can be easily shipped down 
the Ob River to the Siberian coast for 
foreign trade. 


* * * 


The same newspaper publishes a let- 
ter from M. Gold, its Ural correspondent, 
complaining about the inadequate ac- 
quaintance of Ural organizations with 
the peculiar requirements of foreign 
markets. The writer asserts that artistic 
objects made of the Ural precious and 
semi-precious stones for jewelry stores 
and gift-shops of Western Europe and 
America often cannot be exported at all. 








Le Roy Credit Jewelers’, Inc., has been 
organized at Green Bay, Wis., with a 
$25,000 capitalization of 250 shares at 
$100 each. Incorporators include: Henry 
Barber, Walter Patri and Simon Hor- 
witz. 
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) SYNTHETICS 


as worthy Birthstones 


To widen the scope of Birthstone Business so that it may awaken 
a response from all price levels, and to bring added interest 
to Synthetic Stone Jewelry, we present Nathan Tru-Stones as 
highly-respected symbols for birthstones. 

Their appeal is particularly directed to people who desire a 
faceted stone instead of a cabachon and to those who do not 
wish to purchase a precious stone. 

















MONTH PRECIOUS STONE TRU-STONE SYNTHETICS 
JANUARY GARNET SYNTHETIC GARNET 
FEBRUARY AMETHYST SYNTHETIC VIOLET KUNZITE 

MARCH AQUAMARINE SYNTHETIC AQUAMARINE 











APRIL DIAMOND SYNTHETC WHITE SAPPHIRE 
MAY EMERALD “DIRIGEM” 

PEARL OR 
JUNE MOONSTONE CULTURED PEARL 














JULY RUBY SYNTHETIC RUBY ~ 
SARDONYX OR o ” 
AUGUST PERIDOT PERIGEM 
SEPTEMBER SAPPHIRE SYNTHETIC SAPPHIRE 
OPAL OR 
OCTOBER TOURMALINE SYNTHETIC TOURMALINE 





SYNTHETIC GOLDEN SAPPHIRE 
NOVEMBER TOPAZ OR HYANCINTH 


























DECEMBER — OR SYNTHETIC ZIRCON 





Complete Stocks of Nathan TRU-STONE synthetics 
and CORONETTE genuine stones now on hand 


S. NATHAN & CO., INC. 


DIAMONDS, PEARLS, PRECIOUS STONES 


71 NASSAU STREET NEW YORK 
INTERNATIONAL STONE SERVICE 
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Lower Duty Granted on Drilled Pearls 








United States Court of Customs Appeals Upholds Contention of Importer of Small Pearls 
Which Have Been Temporarily Strung 


WASHINGTON, D. C., Feb. 8.—A very 
important decision was handed down the 
latter part of last week by the United 
States Court of Customs and Patent 
Appeals when it was found that “small, 
drilled pearls, temporarily strung on silk 
or cotton strings” were dutiable at 35 
per cent ad valorem as assessed by the 
Collector of Customs. The importers had 
held that they were dutiable at 10 or 20 
per cent and this contention was upheld 
by the Customs Court. 

This decision, which was handed down 
by Associate Judge I. L. Lenroot, was 
in cases 3252 and 3254 of the United 
States against Julius Raunheim, Inc., 
and Julius Rauheim, Inc., against the 
United States. Neither party was satis- 
fied with the decision of the Customs 
Court and therefore both sides appealed 
the decision. The decision of the Court 
of Appeals is considered to be of great 
importance in this case. 

Briefly the pearls which were tempo- 
rarily strung were assessed at 35 per 
cent as beads. The importer protested 
that they were properly dutiable at 10 
per cent or 20 per cent as pearls not set 
or strung. The United States Customs 
Court sustained the protest of the im- 
porter but the Court of Appeals in its 
final judgment has reversed the decision 
of the lower court and they are held 
dutiable at 35 per cent. 

As stated above both parties appealed 
to the Court of Appeals, the government 
contending that the classification made 
by the collector and assessment of duty 
at 35 per centum under Par. 1403 was 
correct, or that the merchandise should 
have been dutiable as jewelry, finished 
or unfinished, at 80 per cent under Par. 
1428 of the Act. The importers appeal 
assigned errors in not finding the mer- 
chandise dutiable at 10 per cent or 20 
per cent under the provisions of Par. 
1439. 

The Court quotes all through its de- 
cision the decision in the case of the 
United States against Andrews and the 
government claimed that the question in 
this case was directly involved in the 
Andrews case and that the decision in 
that action should control the decision in 
this case, “the facts being identical in 
both cases.” 

The importers admitted that the mer- 
chandise involved in both cases was 
identical but they urged a reconsidera- 
tion of the conclusions reached in the 
Andrews case “for the reason that in 
that case no brief was filed by the ap- 
pellee in this court, no testimony of those 
familiar with the pearl trade was taken, 
and many important authorities bearing 
upon the question involved were not 
there brought to the attention of the 
court.” 





In this case the government contended 
that the pearls in issue were strung on 
silk or cotton strings, and that they are 
excluded from Par. 1429 by the natural 
and ordinary construction of the phrase 
and by the decisions of the United States 
Supreme Court. The importers on the 
other hand, “contended that the phrase 
‘pearls and parts thereof, drilled or un- 
drilled, but not set or strung,’ means not 
permanently strung, and that the pearls 





in issue, being temporarily strung, are 
included in Par. 1429.” They further 
contended that this is the construction 
given to the phrase, and similar lan- 
guage in previous tariff acts, in adminis- 
trative practice over a period of 23 
years, or from 1905 until the decision 
of the Court of Appeals was rendered in 
the Andrews case in 1928. 

The court in its decision states that 
“we hold that the pearls here in question 
were strung, and therefore excluded 
from classification under Par. 1429.” 

Referring to the decision in the An- 
drews case the court in its opinion says 
that “the court held that they were 
dutiable (the pearls) as pearls not set. 
It also held that the testimony showed 





that the merchandise was commercially 
known as pearls and that in the custom 
of the trade the term ‘beads’ was in- 
applicable to it. 

“It is clear to us that this decision 
and the subsequent action of the Treas- 
ury Department was right. The word 
‘pearl’ is more specific than the word 
‘bead,’ and as the statute had specifically 
provided for ‘pearls not set,’ the pearls 
there in issue could not be classified 
under the more general term of beads. 
The fact is, however, that the common 
meaning of the word ‘bead’ is broad en- 
ough to include pearls.” 

The Court continues, “having found 
that the pearls here in question come 
within the common meaning of beads, 
and having found that they are excluded 
from Pars. 1428 and 1429 by the lan- 
guage of these paragraphs, and there be- 
ing no other paragraph which more spe- 
cifically describes them, it follows that 
they should be classified and held duti- 
able under the first clause of Par. 1403, 
and the assessment of the collector 
should have been sustained.” In con- 
clusion the court at the end of its long 
decision says; 

“Inasmuch as we adhere to our ruling 
in the Andrews case, supra, we might 
have been content to have disposed of 
this case by reversing the court below, 
simply stating that it was governed by 
the Andrews case. However, counsel for 
the importers having earnestly and with 
much ability contended that the Andrews 
case should be overruled, and the court 
below being of the same opinion, we have 
expressed our views at length. 

“The decision of the Customs Court is 
reversed.” 








Ohio Jewelers Will Convene in Cin- 
cinnati Next October 


CINCINNATI, OHIO, Feb. 8.—The 1930 
convention of the Ohio Retail Jewelers 
Association will be held in this city early 
next October according to letters sent 
to the local Chamber of Commerce by 
Hugh Beattie of Cleveland, president of 
the organization. 

It is expected that at least 250 dele- 
gates will journey to the “Queen City” 
for the convention which will be in 
charge of the Cincinnati Retail Jewel- 
ers’ Association, of which George H. 
Newstedt is president and Louis F. E. 
Hummel, secretary. A committee is to 
be appointed by James W. Farrell, presi- 
dent of the Cincinnati Wholesale Jewel- 
ers and Manufacturers Association to 
determine whether the latter organiza- 
tion might be of some assistance to the 
retailers. 
















THE JEWELERS’ CIRCULAR February 13, 1930 


MAZE 

















“Buy from the Cutters” | | i ai 
GEMS : 


ee Jon 
Emeralds Catseyes 


99 
onl gs) 
Rubies Star Rubies 


February 7, 1930 
Sapphires Star Sapphires 


~~. 


Lh AAAAA- nA AAAAAAAAAADAAADADAADADAAAADAAA AA 


«---+to be EXACT 


Copyright 1929 


The Baumes Crime 
Commission introduced 
a bill to prohibit all, 
except licensed police 
officers, from carrying 
guns. 


Chinese Jade 


Black Opals Aquamarines 


and other a 
The commission points out 


that rarely, i ever, is it pos- 


‘Precious Stones sible to use a revolver as a 


‘ means of defense. 
\) This bill should pass. If 
AMERICAN GEM & PEARL Co. if does the hold-up busi- 
ness will suffer, but the 
“Dealers . (utters . Importers jewelry business will 
prosper. 
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The company looking for a sales representative and the indi- 
vidual looking for a company to represent on the sales end 
should read the Classified Columns of the Jewelers’ Circular 
carefully. 
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Boston Jewelers Banquet at Copley-Plaza 
Forty-second Annual Feast and Entertainment of Big Social Club 


Promotes Trade Fellowship 


ACH time the Boston Jewelers’ Club holds an 

annual banquet the guests and members are 
unanimous in declaring it to be the “last word” in 
such functions. There seems to be no room for im- 
provement, either in menu, fellowship, entertainment 
or otherwise. Yet, as if by some magic, Albert R. 
Kerr, secretary, and the committee on arrangements, 
managed to excel all previous efforts. They must, it 
seems, possess some “lucky stone” or Aladdin’s lamp 
which enables them to enhance each succeeding 
banquet in an appreciable way. 

This was done, for the 42nd time at the banquet 
held at the Copley Plaza the night of Feb. 5 The 
attendance was a record, upward of 500 guests and 
members participating with gusto and relish in every- 
thing that the hotel management, the orchestra, the 
chefs, vaudeville artists and others could dish up 
for the occasion. 

Good fellowship, for which these Boston jewelers’ 
social functions have been noted for more years than 
most care to remember, was at its height all through 
the convivial hours. 

Through the years from 1888 the Boston jewelers 
banquet has become something more than a mere 
gathering of men for a “good time.” It has grown to 
be an institution, which, with but little exaggeration, 
may be said to have established a pattern, a work 
of convival art, which the Copley Plaza maintains for 
all other similar functions. 

Familiar faces were there, a host of them, with 
silvering crowns, or graying temples. Time is thin- 
ning the ranks of those jewelers who have been the 

yougiss banquet bulwark for years, and without whom there 

SINGLETON would be something intrinsically lacking. And there 
were many new faces, alight and eager with that 
freshness which only youth can serve, lavish handed. 
Tomorrow these young men will be the leaders in 
a business which has flowered into an art. 

So in this atmosphere, this environment which is 
peculiarly Bostonese, the banquet began. For an 
hour or more guests and members immaculate in 
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New England Manufacturing Jewelef, 


Annual Banquet at Providence Biltmore Hos, 


PROVIDENCE, R. I.—Feb. 10.—Congress- 
man Charles Aubrey Eaton of New Jersey, 
speaking before upward of 500 members 
and guests of the New England Manufac- 
turing Jewelers and Silversmiths’ Asso- 
ciation on Saturday evening in the Provi- 
dence-Biltmore Hotel, presented in a 
forcible manner several new phases and 
ideas concerning tariffs and tariff making. 

Pointing out that the jewelry industry in 
all of its branches—manufacturers, whole- 
salers and retailers—is vitally interested 
in the tariff proposition, he called atten- 
tion to the fact that for the first time in 
the country’s history a tariff bill is being 
drawn up under unprecedented conditions. 
The rates are being made for people who 
owe money to the United States, instead 
of a creditor people. 

Defining progress and prosperity in these 
modern times as meaning merely the bring- 
ing to more and more persons more and 
more of the good things of life, he urged the 
association to make the industry which it 
represents an instrument to enlarge the 
buying of the world and thereby decrease 
economic poverty and advance universal 
brotherhood. 

“Only by abandoning parochial and 
provincial prejudices and thinking in world 
terms can we prepare ourselves to meet the 
challenge of the future and eliminate un- 
necessary poverty. An antiquated and false 
theory that a worker should receive only 
enough to exist on would result in the in- 
stant stagnation of industry if it were put 


into effect today,” he continued. ‘We are’ 


living in a new age, a new era, especially 
in this country, a period that might well 
be termed the world age in which we are 
doing small things in a big way and big 
things in a still bigger way, industrially. 
Mass production is the magic key to the 
situation. But if we are to continue with 
mass production then we must from neces- 
sity have mass consumption, and mass con- 
sumption can only come through a combina- 
tion of high wages and low cost of pro- 
duction.” 

Buying power, Congressman Eaton de- 
clared, is the great problem of this “new 
age” and is the hope of the world. Prog- 
ress and prosperity, he explained, is nothing 
more nor less than an increasing distribu- 
tion of greater buying power among people. 


500 Membe af 


As long as the United States continues to 
advance the mass of men in buying power, 
he said, the nation will be impregnable. 

“It is the duty of the United States,” he 
maintained, “to put a heavy tariff against 
those countries the buying power of whose 
people is lower than ours, and to put a 
lower tariff against those whose buying 
power is up to our standard, those whose 
wages correspond with the wage scale in 
this country. 

“To sustain that progress people of the 
United States, he continued, must “find 
out if we have the brains and the character 
necessary. I believe that we unquestionably 
have both and that our people will not falter 
or lose faith in this new world age, but 
will maintain such a close contact with every 
phase of the situation and conditions that 
they may take full advantage of every 
opportunity. To do this, however, they 
must keep alert every spiritual agency, 
every energy to meet that mechanical 
progress.” 

In concluding his address which kept his 
audience keenly interested for more than an 
hour, Congressman Eaton said: “The 
future of trade is world-wide but the United 
States will find the brains and character to 
command all conditions. And to you men 
of the jewelry industry I would say, make 
your business a service and an instrument 
for advancing the spiritual and economic 
brotherhood of the world. Have faith in 
New England, in your business, in your 
country, and in the progress of mankind.” 

The dinner was the annual social event 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association and was 
attended by State and municipal dignitaries, 
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officials of other trade organizations and 
representatives of the jewelry industry 
from Rhode Island and Massachusetts. It 
was staged in the beautiful Colonial ball- 
room at the top of the Providence-Biltmore 
Hotel, whose artistic appointments were 
shared only by an American flag and a 
Rhode Island State flag behind the presid- 
ing officials and immense mounds of carna- 
tions, roses and spring flowers at the head 
table. 

Edmund C. Mayo, president and general 
manager of the Gorham Mfg. Co., was 
toastmaster, being introduced to the gather- 
ing by Stephen H. Garner of the Leach & 
Garner Co., Attleboro, president of the asso- 
ciation. President Garner, in his intro- 
ductory remarks was very brief, extending 
a cordial welcome and expressing the appre- 
ciation of the officers and committee at the 
large number who had responded to what 
is the only digression of the association 
each year from the consideration of matter 
of a purely business character and for the 
benefit and advancement of the industry. 
He paid a high tribute to Mr. Mayo as 
having made for himself a big place in the 
industry, the head of a great silversmithing 
organization and a director of the jewelers’ 
association. 

Mr. Mayo was equally brief in his saluta- 
tion saying that it was a privilege and a 
pleasure to face so large a representative 
gathering of the jewelry industry. Such a 
representative gathering, he believed, evi- 
denced that they were looking into the 
future with courage and optimism for 
which, following the great disturbing in- 
fluences of the recent financial collapses in 
the stock markets, is commendable and en- 
























couraging. Mr. Mayo stated that follow- 
ing a new policy the association for the 
present dinner had provided only one 
speaker to be followed by an entertain- 
ment of a high order by professional talent. 
That speaker, said Mr. Mayo, before his 
election to Congress in 1925 was a minister, 
an editor and a member of various com- 
missions engaged in sociological work. 
Congressman Eaton was received with great 
applause and took as his topic “Our Busi- 
ness Background in 1930.” 

Seated at the head table with President 
Garner, Toastmaster Mayo and Dr. Eaton 
were His Excellency Norman S. Case of 
Rhode Island with aide; Mayor James E. 
Dunne of Providence; Otto Wormser of 
New York, president of the National 
Jewelers’ Board of Trade; Ellis W. Mac- 
Allister of Providence, president of the 
Manufacturing Jewelers’ Board of Trade; 
C. J. Gidley, New Bedford, president of the 
Massachusetts and Rhode Island Retail 
Jewelers’ Association; Frederick A. Ballou 
Jr. and Woodward Booth, vice-president 
and manager respectively of the New En- 
gland Manufacturing Jewelers’ and Silver- 
smiths’ Association, William W. Moss, 
president of the Providence Chamber of 
Commerce and Rev. I. V. Lobdell, D.D 

Other special guests of the association 
included: Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of Trade; 
B. L. Shinn secretary of the National 
Jewelers’ Board of Trade; ex-Major Harold 
E. Sweet of Attleboro, Richard B. Watrous, 
secretary of the Providence Chamber of 
Commerce, Past Presidents Theodore B. 
Pierce, Edgar M. Docherty and Archibald 
Silverman of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Asso- 
ciation; Edmands P. Lingham, Lester Tall- 
man and William H. Mason of the JEWELERS’ 
CIRCULAR; Aldro A. French of Attleboro, 
honorary vice-president for New England 
of the National Jewelers’ Board of Trade; 
Frank E. Farnham, president and Ralph 
Gregory, vice-president of the Metal Find- 
ing Manufacturers’ Association. 

The committee in charge of the arrange- 
ments for the affair included William G. 
Lind, Walter L. Blackinton, Frank R. Bud- 
long, Lewis 8S. Chilson, Alfred D. Crosby, 
Jr., Edwin H. Cummings, Paul B. Paris and 
Alfred F. Reilly. 
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per cent, imposed under the provision in 
paragraph 214 for earthy or mineral 
substances, decorated. 


BEADS 

Protests of Morris Goldberg’s Sons, 
New York, are sustained by the Cus- 
toms Court in a ruling lowering the 
duty on certain imported beads, loosely 
strung, not in imitation of precious or 
semi-precious stones and not ivory nor 
imitation pearl beads. The Court re- 
verses the collector’s rate of 45 per cent, 
under Par. 14038, Act of 1922, and fixes 
duty at 35 per cent, under the same 
paragraph. 

REAPPRAISEMENTS 
The United States Customs Court has 
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States Customs Rulings 


(Continued from page 45) 


just rendered reappraisement decisions, 
fixing the valuations for duty assess- 
ment purposes, upon watch cases of vari- 
ous kinds and straps, imported from 
Fleurier and Bienne, Switzerland, and 
entered at New York by the S. H. Pom- 
erance Co., Inc., et al. The reappraised 
prices, in Swiss francs, are the same as 
the invoiced and entered prices, plus 10 
per cent packing as appraised. The 
items in question included metal cases 
for watches, silver cases and nickel cases 
and straps for same. 

Another reappraisement covers 
“shaped crystal watch cases of metal for 
quality 10 H, size 1044, 6 jewels, 2 adj. 
lever, wrist, Warick,” imported from the 
Knickerbocker Watch Co., of Biel, Swit- 





(Continued from page 51) 





zerland, and entered at New York by the 
Knickerbocker Watch Company, New 
York. ‘These items were invoiced and 
entered at Swiss francs 1.00 each. They 
were appraised at 1.25 Swiss francs 
each and are reappraised at 1.10 Swiss 
francs each. 

Brass swivels, unfinished, are the sub- 
ject of another reappraisement. These 
swivels were imported from Oberstein, 
Germany, by Charles A. Redden, Inc., 
and entered at Newark, N. J. They were 
invoiced at 44 cents per gross, and en- 
tered and appraised at 44 cents per 
gross, plus case, $2.00. They are re- 
appraised at 45 cents per gross, sales tax 
(% per cent) included, plus case by 
the Court’s decision. 


Banquet of Boston Jewelers Club 











evening dress, gradually increased their ranks, exr 
changed affectionate greetings, disappeared for a 
hasty moment or two, but soon returned, more eager 
than ever to meet other friends as they entered the 
spacious, elegantly furnished foyer. Thus they com- 
muned until the sharp, ringing notes of a bugle 
summoned them to the main banquet hall. The first 
stage of the banquet had begun. Their steps 
quickened by the martial strains of a rousing march, 
the guests and members paraded to the seats allotted 
to them around upward of 40 tables facing the head 
table. 

Presently the guests filed in behind the head table. 
Gracing this board with Vice-President Carl F. 
Lawton, were Captain W. W. Cox, U. S. A., Charles 
T. Evans, secretary of the American National Retail 
Jewelers’ Association; Captain James C. Crockett, 
Rev. T. Montgomery Mark, Admiral Philip Andrews, 
Lt. Gov. William S. Youngman, Peter F. Tague, rep- 
resenting Mayor Curley; Maj. Gen. Brown, U. S. A.; 
Bartley J. Doyle, Henry I. Harriman, president of 
the Boston Chamber of Commerce, Captain John J. 
Hyland, U. S. N.; Stephen H. Garner, Lt. Com. P. K. 
Robottom, U. 8S. N., and Cyrus J. Gidley, president 
of the Massachusetts Retail Jewelers’ Association. 

After prayer by the Rev. Mr. Mark, a menu was 
served which was designed to satisfy the most fastidi- 
ous epicurean, and it was accompanied by orchestral 
music that gave a filip to the courses. Old time 
songs were chiefly in demand and gave the diners 
an opportunity to show what fine voices they possess. 
A brief interlude was taken for the photographer to 
snap a picture. The festivities were then resumed 
with greater zest than ever. 





Carl F. Lawton presided in place of President 
William L. Stone, whose absence in Arizona through 
illness was deeply regretted. Mr. Lawton welcomed 
the guests and members in appropriate terms and 
then turned the proceedings over to Bartley J. Doyle. 
The latter’s witticisms introduced the guests who 
rose and bowed as their names were called off. They 
all seemed more than delighted to be with the com- 
pany of banqueters. 

Speech-making was strictly tabooed. Lieutenant 
Governor Youngman, in one of the briefest official 
utterances on record, conveyed the greetings of the 
commonwealth and hoped for a 10 per cent tariff on 
cut diamonds, a sentiment which was greeted with 
thunderous applause from the floor. 

A brief intermission was taken before the vaude- 
ville was presented. This enabled most of the guests 
and members time to get their souvenirs, each one 
receiving a handsome silk umbrella. 

The special box of cigars and cigarettes also 
caused much admiration. It was a happy thought 
on the part of J. Charles Stever and others to arrange 
for this. The program was especially ornate and 
reflected the spirit of The Boston Tercentenary mark- 
ing the celebration throughout this year of the 300th 
anniversary of the founding of the home of the 
Boston Baked Bean. 

Midnight brought the official program to an end, 
but many of the members continued the performance 
until much later in their own rooms in the hotel. 

Special thanks are due to Secretary Kerr, the direc- 
tors and the reception committee for providing what 
was unquestionably the best banquet so far presented 
by the Boston Jewelers’ Club. 
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Credit Jewelers Plan for Great Con- 
vention in Philadelphia, March 
24, 25 and 26 


PITTSBURGH, PA., Feb. 8.—S. H. DeRoy, 
president of the National Association of 
Credit Jewelers, has returned from De- 
troit, where he met with the executive 
committee of the organization to com- 
plete arrangements for the national 
convention, to be held in Philadelphia, 
March 24, 25 and 26. Mr. DeRoy, who 
is the head of S. H. DeRoy & Co., 
says that this vicinity will send enough 
delegates to fill two railroad cars and 
that with the arrival of the western con- 
tingent here on the night of March 23, 
a special train will be made up at Pitts- 
burgh for the journey to the East. 

He reports that there is every indica- 
tion that 1500 delegates will be present 
at the gathering. Final arrangements 
for the convention were made, including 
the selection of the menu for the annual 
banquet. The exhibits will be exceed- 
ingly large, according to Mr. DeRoy. 








New York Retailers Succeed in 
Campaign to Stop Banks Giving 
Jewelry for Premiums 


Through the efforts of the Executive 
Board of the New York City Retail 
Jewelers Association and its counsel, Da- 
vid Greenberg, banking institutions in 
the Metropolis which distributed pre- 
miums to attract depositors have dis- 
continued this practice. This was one 
of the important subjects discussed at 
the monthly meeting of the Board, held 
last Friday evening at the Hotel Astor. 

Counsel Greenberg, who is a member 
of the law firm of Greenberg & Selzer, 
submitted an interesting brief in which 
he reviewed the fight against the prac- 
tice of some banks in New York, and 
pointed out that appeals were made to 
the New York State Banking Commis- 
sion and the New York Bankers Asso- 
ciation with excellent results. Mr. Green- 
berg pointed out that the attitude of 
the State banking department is unques- 
tionably opposed to the distribution of 
jewelry by banks to foster new accounts. 
The practice, stated the attorney, is not 
only unsound and unbusinesslike, but 
very often acts as a boomerang to the 
bank involved, for once it ceases giving 
jewelry to its depositors, accounts are 
withdrawn and transferred to a bank 
which is engaged in a similar campaign. 

Mr. Greenberg was highly commended 
for his efforts, and a resolution of thanks 
was also adopted and ordered sent to 
the New York State Banking Commis- 
sion. 

Henry Astor, reporting on the work 
of the committee in charge of arranging 
for the publication of a monthly paper 
in the interest of retail jewelers in New 
York, stated that the committee had met 
and that everything was in readiness for 
the issuing of the first number, which it 
is expected will make its appearance 
next month. 

A committee was also appointed to 
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investigate the merits of the proposed 
bill to create a State Trade Commission. 
This bill is being introduced at Albany, 
and the committee appointed to investi- 
gate for the jewelers consists of: Sam- 
uel Feldman, chairman; Henry Astor, 
and David Greenberg, counsel. 








Cleveland Jewelers Dine 





Members and Guests of Twenty-four Karat 
Club Enjoy Annual Banquet—Directors 
Chosen at Business Meeting 


CLEVELAND, OHIO, Feb. 8.—The annual 
meeting and banquet of the Cleveland 
Jewelers 24 Karat Club was held last 
evening in the ballroom of the Hotel 
Winton. Frank X. Russert, president 
of the association, presided, and at the 
speakers’ table were: Ganson Rose, prin- 
cipal speaker of the evening; Secretary 
Samuel Zwee and Mrs. Zwee; Clarence 





PRESIDENT FRANK X. RUSSERT, WHO 
PRESIDED 


A. Rock and Mrs. Rock; President and 
Mrs. Russert; H. N. Beattie, president of 
the Ohio Retail Jewelers’ Association, 
and Ben Glaser, treasurer. 

Following the dinner which was served 
at 7 p. m., several vocal selections were 
rendered by Howard Quigley, radio 
artist, and a dance number was pre- 
sented by the Rainbow Room Trio. 

Ganson Rose, nationally known 
speaker, was then introduced by Pres- 
ident Russert. Mr. Rose spoke on “Co- 
operation,” particularly in relation to 
trade associations. He told of the value 
of trade and similar associations and 
cited many instances of the good that 
had come about through such organ- 
izations. 

Mr. Rose told a number of stories to 
emphasize his points, and at the con- 
clusion of his talk he presented to Pres- 
ident Frank X. Russert a handsome 
framed photograph of Abraham Lincoln. 
He was accorded a rising vote of thanks. 
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President Russert, after thanking Mr. 
Rose personally for his gift, announced 
that the business session would then 


convene. Ben Glasser submitted the 
treasurer’s report, which showed a sub- 
stantial amount on hand. Secretary 
Samuel Zwee then spoke briefly and said 
that he had no formal report to make. 

President Russert then gave a short 
address in which he spoke on several 
topics of interest to the members. 

The election of a new board of trustees 
then took place, 13 being selected. This 
election resulted as follows: H. N. 
Beattie, H. W. Burdick, Ben Glasser, 
Ralph Harburger, George L. Harding, 
H. Bruce McCague, Walter F. Meyer, 
George N. Nelson, C. A. Rock, Frank X. 
Russert, J. F. Schnauffer, William O. 
Theiss and Samuel R. Zwee. 

The election of officers will take place 
at a special meeting of the board of 
trustees to be held in the near future. 
A vote of thanks was given to Secretary 
Zwee for his splendid work during the 
year and also to President Russert and 
C. A. Rock. The meeting then ad- 
journed and members retired to the 
Rainbow Room of the hotel to join the 
ladies, where an entertainment program 
was enjoyed. 
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Bronx Retailers Complete Plans for 
Banquet To Be Held at the 
Hotel Astor, Feb. 16 


From present indications more than 
400 jewelers and guests will attend the 
annual banquet of the Bronx Retai 
Jewelers Association which will be held 
next Sunday evening in the grand ball- 
room of the Hotel Astor, New York. 
National, State and city leaders in the 
industry will be in attendance at the 
affair, which is scheduled to start at 
6 p. m. 

William Schneiderman, and his as- 
sociates on the general committee in 
charge of the approaching event have 
made elaborate arrangements for the 
enjoyment of the members and guests. 
There will be several addresses delivered 
during the evening, followed by a pro- 
gram of entertainment and dancing. At- 
tractive and useful souvenirs will be dis- 
tributed to those in attendance. 


B. J. Doyle of Philadelphia will act as 
toastmaster of the occasion and accord- 
ing to present arrangements brief ad- 
dresses will be delivered by William D. 
MeNeil, president of the New York State 
Retail Jewelers’ Association; Charles T. 
Evans, secretary of the A. N. R. J. A., 
and A. Landau, president of the Bronx 
Retail Jewelers Association. William G. 
Frasier, president of the National 
organization, has been invited to attend 
and there is a possibility that he will 
come to New York to be present at the 
banquet. The presidents of all the re- 
tail jewelers’ organizations in the Me- 
tropolis have also been invited to attend. 

Mr. Schneiderman announces that any- 
one wishing to make reservations should 
communicate with him immediately at 
995 Southern Boulevard, Bronx, N. Y. 
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Woman Bandit and Male Companion 
Rob Gary, Ind., Jewelry Store 


EVANSVILLE, IND., Feb. 8.—A stylishly 
dressed woman bandit, aided by a man, 
robbed the Palace Jewelry Shop in the 
heart of the business district of Gary, 
Ind., of $5,000 worth of diamonds, 
watches and jewelry on last Wednesday 
afternoon. 

The robbery was accomplished after 
the woman bandit, carrying a revolver 
and blackjack, slugged Miss Emma 
Smith, a clerk, and with the aid of her 
companion dragged Miss Smith into an 
adjoining room. Miss Smith was 
rendered unconscious by the blows from 
the blackjack. After placing the con- 
tents of show cases into a bag, the 
woman and her companion escaped un- 
noticed. 

A policeman, visiting the jewelry 
store to have his watch repaired, first 
learned of the robbery and gave the 
alarm. Miss Smith was revived after a 
half hour. She described the man and 
woman who entered the store and said 
the woman had visited the store at other 
times. Police are of the opinion that 
the robbery was committed by Gary 
persons. 

The robbery last Wednesday took 
place after the proprietor and other 
clerks had left Miss Smith in the place. 
Police in many cities and towns in 
northern and central Indiana were noti- 
fied of the robbery. 








Contents of Salesman’s Sample Case 
Stolen from His Automobile While 
He Was in Pasadena, Cal., Store 


Los ANGELES, Feb. 7.—One of the 
boldest robberies staged in this section 
of California occurred this week in 
Pasadena when a salesman for the E. 
W. Reynolds Co. was relieved of rings 
and other jewelry worth $7,735 in broad 
daylight at 385 E. Colorado Ave. 

W. E. Barner, representative for the 
company, had his auto, containing 
samples in a heavy box, parked in front 
of the store. Mr. Barner said he had 
been in the store but five minutes when 
he went out to his car to get some 
samples and found that it had been pried 
open and 481 rings, valued at $4,509, 
also 177 bracelets, worth $2,000, and 
watches and other articles, bringing the 
total loss to $7,735, had disappeared. 

The robbers had to work quickly, and 
it is the belief of the police that the 
burglars had been trailing Mr. Barner 
from Los Angeles, seeking an opportune 
time to loot the sample box. Detectives 
found a crowbar in the machine, and 
later traced it as having been stolen 
from a Pasadena hardware store. 

A large stout man, of foreign appear- 
ance, accompanied by a woman, was seen 
seated in the machine shortly before the 
theft was discovered, and it is the 
opinion of detectives that they were 
seated there to drive away should the 
plundering of the strong box be dis- 
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covered before a getaway could be made. 
An attempt is being made to get a photo- 
graph of fingerprints from the crowbar, 
but nothing of much avail has been 
secured. 

The Reynolds company has offered a 
reward for the recovery of the articles 
and the arrest of the thieves. 








Arkansas Jeweler Convicted of Sec- 
ond Degree Murder 


ARKADELPHIA, ARK., Feb. 7.—A_ ver- 
dict of guilty in the second degree, car- 
rying with it a sentence of 15 years in 
prison, was rendered here last Wednes- 
day in the case of G. D. Rushing, 
charged with the slaying of David 
— at Gurdon, Ark., on Sept. 21, 
ast. 

Both men were engaged in the jewelry 
business in Gurdon, and the shooting 
occurred in a restaurant, instigated, it 
is said, over commercial rivalry and re- 
sultant hard feelings between the two 
men. The defense witnesses stated that 
Hodges, who was wounded with a .45 
caliber pistol, succumbing two hours 
after, was advancing on Rushing with a 
chair, but others testified that the victim 
only had his hands on a chair. 

The shooting occurred in the Com- 
mercial cafe at Gurdon about 11.30 Sat- 
urday night, Sept. 21. H. F. Kitchens, 
J. B. Megede, J. W. McDaniel and a 
railroad man whose identity is not 
known saw the shooting. Only one shot 
was fired from a .45 caliber revolver. 
It struck Hodges in the abdomen. 








Trial of Alleged Watch Smugglers 
Postponed for One Week 


Last Monday morning when the Gov- 
ernment was to proceed with the trial 
of the ring of alleged smugglers asso- 
ciated with the Superfine Watch Co. and 
the Federal Mail Order Corporation, in 
the Federal Court at the Post Office 
building, the defense attorneys made a 
plea for another postponement before 
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Judge Menken, who then set Feb. 17 as 
the opening trial date. 

The move of the defense was strenu- 
ously opposed by Assistant United States 
Attorney Alvin McK. Sylvester, who in- 
formed the Court that witnesses had 
been brought over from Europe and 
were ready to give their testimony and 
that the Government had been prepared 
for trial for many weeks. The defense 
attorneys pleaded unpreparedness and 
asked for a March trial date, but the 
Court finally postponed the opening day 
of the case for one week. 








Robbers Steal Rings from Window 
of Moline Ill., Jewelry Store 


MOLINE, IuL., Jan. 31.—Diamond and 
cameo rings, valued at over $3,000, were 
stolen early last Saturday morning from 
the display window of the Crescent jew- 
elry store, 1603 Fifth Ave., this city. 
The burglars who committed the robbery 
cut a hole in the window and escaped 
without being seen. 

B. J. Rubel, manager of the store, 
stated that the firm’s loss is covered by 
insurance. Police found no clues. 
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Jewelry, Leather and Fancy Goods 
Salesmen’s Association Elects 
Officers and Directors 


Officers were elected at the annual 
meeting of the Jewelry, Leather and 
Fancy Goods Salesmen’s Association held 
last Monday evening at the organiza- 
tion’s headquarters, 80 W. 40th St., New 
York. Next in importance to the elec- 
tion was the discussion of plans for the 
annual banquet and dance of the associ- 
ation to be held next Saturday evening 
in the Hotel Astor. 

In the election the following officers 
were chosen: President, Benjamin 
Wurzburger; first vice-president, Mor- 
timer A. May; second vice-president, 
David Guggenheim; third vice-president, 
A. L. Wagner; secretary, Morris B. 
Davis and treasurer, Max Katz. The 
following were selected to serve on the 
Board of Directors for terms of two 
years: William Wortman, Harry Rosen- 
feld, Albert E. Lippmann, Larry Moss. 
Charles B. Faber, George B. Kohn, Ed- 
ward V. Kislik, Sig Behr and David L. 
Steiner. Those chosen to act as direc- 
tors for one year include: Abraham 
Kress, Leo Safran and Lester Adler. 
The directors who still remain in office 
are as follows: Bert Halberstadt, Harry 
A. Stern, Bert B. Goldberg, Alfred Gar- 
ten, Morton Cohen and Arch DeBear. 

Since the association was organized 
eight years ago the annual banquets 
were always held at the Waldorf-Astoria 
but with the razing of this structure the 
committee in charge decided to stage the 
event this year in the Hotel Astor. Close 
to 500 salesmen and their friends attend 
this banquet which is usually marked 
with many pleasant features, including 
an excellent program of entertainment. 
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Death of Harry M. Mays 








Head of Providence Jewelry Concern Passes 
Away After Long Illness 


PROVIDENCE, R. I., Feb. 10.—Harry 
Maxwell Mays, president of the Mays 
Mfg. Co., manufacturing jewelers, 80 
Clifford St., and for several years a 
prominent member of the jewelry indus- 
try and well known in Masonic circles, 
died in this city yesterday in his 68th 
year. He had been in failing health for 
more than a year, but had been seriously 
ill for only about two weeks. 

Born in Boland, Ohio, the son of 
Samuel H. and Sarah Ann (Lowry) 
Mays. Mr. Mays came to Rhode Island 
88 years.ago after business experience 
in Pittsburgh, Philadelphia and Wor- 
cester. 

Shortly after his arrival in Providence 
he became interested in the jewelry busi- 
ness and had been actively identified 
with it ever since. He was for a number 
of years secretary of the old George W. 
Dover Co., and then treasurer of the 
Metal Products Co. leaving the latter 
concern seven years ago to found the 
firm which bears his name. With his 
affiliation with the Dover Co., he became 
a member of the New England Manu- 
facturing Jewelers’ and Silversmiths’ 
Association and was actively in its ser- 
vice on various important committees 
and served as its president for two years, 
from 1912 to 1914, 

Mr. Mays was a member of Harmony 
Lodge of Masons, Providence Royal 
Arch Chapter, St. Johns Commandery 
of Knights Templar, Rhode Island Con- 
sistory of the Scottish Rite and a Noble 
of Palestine Temple of the Mystic 
Shrine. He was also a vestryman of 
the Church of the Transfiguration 
(Episcopal) at Edgewood, where he was 
a past president of the men’s club and 
choirmaster at the time of his death. He 
also belonged to the Churchmen’s Club 
of Providence. 

Deceased is survived by his widow, 
two sons, three grandchildren, a sister 
and a brother. One son, W. Clarke S. 
Mays was associated with him in busi- 
ness, 





Conrad Brenner 


CANTON, OHIO, Feb. 7.—Conrad 
Brenner, retired jeweler of Youngstown, 
is dead at his home in that city. Fun- 
eral services were held from the late 
home on W. Rayen Ave. Burial was in 
Youngstown. 

Mr. Brenner, who was 69 years of age, 
had been president of the Brenner-Mink 
Co. established in 1925 until his retire- 
ment a year ago. Previous to this he 
had been associated with his brother in 
the jewelry business maintaining an 
establishment until the business was 
discontinued about five years ago. 
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Mr. Brenner is survived by two chil- 
dren, Miss Alma Brenner and Norman 
Brenner, who was associated with his 
father in the jewelry business, and sev- 
eral brothers and sisters. 





Edward S. Maas 


CINCINNATI, Feb. 8.—His reticence to 
tell anyone of his condition may have 
cost the life of Edward S. Maas, widely 
known jeweler and member of the Ma- 
sonic fraternity in this city. Mr. Maas, it 
was learned yesterday, when he died, be- 
came quite ill last Saturday, but did not 
consult a physician until Monday. The 
next day pneumonia developed and the 
life saving squad of the Cincinnati Fire 
Department administered pulmotor treat- 
meft and it was thought Mr. Maas had 
passed the crisis. He continued to show 
improvement until Friday morning when 
he suffered a relapse and died. 

Mr. Maas had been engaged in the 
jewelry business for 30 years, the last 
15 of which were spent with the Richter 
& Phillips Co. For a score of years he 
was in charge of all classes of candidates 
for Scottish Rite, Orient of Ohio and 
Syrian ‘Temple, Nobles of the Mystic 
Shrine. He spent all of his spare time 
in fraternal activities. 

Mr. Maas was a widower and is sur- 
vived by a daughter, Miss Hazel Sylvia 
and a brother, Will Maas. 

Funeral services will be held to- 
morrow at the Maertz-Dethlefs mortuary 
home on Rockdale Ave., Avondale, with 
burial at the United Jewish Cemetery 
in Walnut Hills. 





Augustus H. Freshney 


CLEVELAND, OHIO, Feb. 6.—Samuel 
Augustus H. Freshney, retired jeweler, 
passed away at his home, 1013 E. 129th 
St., last Friday. He retired from busi- 
ness some years ago and prior to that 
time had an office in the Union National 
bank building. 

Mr. Freshney was born in England in 
1847 and was educated in London. At 
the age of 18 he emigrated to Canada, 
and later came to Cleveland. He was 
83 years of age. 

Mr. Freshney was an ordained minister 
of the Congregational Church and held 
a pastorate in Chicago before coming to 
Cleveland. The funeral was held from 
the home. 

Surviving are his widow, two sons and 
two daughters. 





Norman J. Stollberg 


Two RIVERS, WIs., Feb. 6.—Norman 
J. Stollberg, well known local jeweler, 
died Jan. 29 at the Municipal hospital 
in this city after an illness of several 
months. 

Burial was held under Masonic au- 
spices from the Grace Congregational 
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Church with interment in Pioneer’s Rest. 

Mr. Stollberg was born here in 1885. 
After attending local schools he entered 
the employ of the Hamilton Co. and later 
learned the watchmaking trade and was 
employed at Ironwood, Mich. He opened 
a jewelry store om Washington St. nine 
years ago, which, since his illness, had 
been conducted by his wife. 

Mr. Stollberg is survived by his widow 
and parents. 

He was a member of the Masonic lodge, 
1.0.0.F., Congregational Church, Men’s 
Brotherhood, E. F. U. and the Two 
Rivers Community Club. 





Leopold Strasser 


Leopold Strasser, 56 years of age, a 
diamond merchant with offices at 87 
Nassau St., New York city, met with a 
tragic death last Friday morning as a 
result of an automobile accident. Fun- 
eral services were held from his late 
residence on Sunday. 

Mr. Strasser was returning to his 
home at 364 Lincoln Place, Brooklyn, at 
about 1 p. m., having visited friends in 
Far Rockaway, L. I., when the closed 
car which he was driving missed the turn 
off Beach Channel Drive and plunged 
into the waters of Jamaica Bay at the 
foot of 95th St. A night watchman on 
duty in the vicinity heard an agonized 
scream along with the crash of metal 
and a splash of water. The police were 
immediately summoned and after several 
hours the machine was hauled out, Mr. 
Strasser, imprisoned within, being dead 
from submersion. 

The deceased is survived by four sons. 





Albert T. Swenson 


CEDAR RaAPips, IowA, Feb. 7.—Albert 
T. Swenson, for 15 years manager and 
treasurer of the Barton, Parker Mfg. 
Co., wholesale jewelry firm, which he 
organized, died last Sunday at the home 
of a brother, N. O. Swenson, in Inwood, 
Iowa. 

Mr. Swenson entered the wholesale 
jewelry business here in 1900 after sev- 
eral years as a banker in northern Iowa 
and in Minnesota. In 1902 he formed 
the manufacturing concern which he 
headed for the next decade and a half 
until an attack of paralysis forced his 
retirement from active business life. 

He was a brother of L. S. Swenson, 
United States minister to Norway. 











A Bombay, India, establishment is 
in the market to purchase or secure the 
agency for imitation jewelry, consisting 
of earrings, cuff links, bar pins, tie pins, 
etc., the Bureau of Foreign and Domes- 
tic Commerce announces. Those inter- 
ested can get further information by 
writing the Bureau at Washington, D. C., 
mentioning File 43,515. 
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Past Due Accounts 


For some months I have interested my- 
self in a plan whereby we might add in- 
terest to past due accounts receivable 
for two reasons. First, to cause certain 
persons who could pay and do not to 
pay their accounts more promptly. Sec- 
ond, to make a difference between a cash 
customer or one who does pay by the 
10th of the month following the pur- 
chase and one who buys and then drags 
payment out for months, sometimes over 
@ year. 

I have not been able to get any in- 
formation from our line but find a good 
many other lines (retail) collecting in- 
terest. This has caused their collecting 
to increase, the interest collected meet- 
ing the cost of carrying the account past 
maturity. 

I will appreciate it if you can tell me 
if other jewelers have tried this out with 
success. H.L.C. 

This question was answered recently 
by a jeweler as follows: 

“On 30, 60 and 90 day accounts we 
have never made any interest charge. 
On our deferred payment club accounts 
we are using the 3 per cent plus charge 
as an inducement for customers to settle 
within ninety days, and all others who 
do not see their way clear within that 
time will pay the 3 per cent which we 
are setting aside as sinking fund for bad 
accounts. 

“With a good credit man this 3 per 
cent takes very good care of all losses 


on accounts.” H.G. 
* * * 

Fifty Years Young and 

Enterprising— 


I have been in business for 20 years, 
am 50 years of age, a good watchmaker, 
have a nice little stock which I try to 
keep clean and attractive with fresh 
goods. I have customers who deal with 
me that have done so from my early days 
in business, but I do not think I get as 
much business as I should. I have tried 
movie slides and newspaper ads but I do 
not seem to get the people into my store, 
which is well located on the main street. 

I am just a quiet, retiring, honest fel- 
low, a little bit grouchy over the state of 








things. I get discouraged somewhat 
over business. . ville is a town of 
1800 population, with several smaller 
towns within a radius of ten miles. I 
know I ought to do more business, but 
how to get it is my problem. Can you 
suggest a vlan for me to follow in 1930? 

Is a man 50 years old too ancient to 
step out and get more business? T.R. 

Answering the last question first, let 
us say that a man at 50 should be at his 
best. He has all the experience of years 
of business to back up a mature judg- 
ment. On top of that he has friends and 
acquaintances that should be an asset 
in the conduct of his business. 

Our correspondent states that he is 
quiet and retiring. That is not so good. 
A business man should not hide his light 
under a bushel. Man cannot live to him- 
self alone. A merchant can hardly 
expect to secure business from people to 
whom he may give the impression he 
does not care to meet socially and in 
other ways. In business the best 
“mixer” gets along the best. It is often 
said that there is no friendship in busi- 
ness, but that is all wrong. Friendships 
count for a lot in the retail business. 

He also states that he is a little 
grouchy. When a man acknowledges 
that it is a sure sign that he is not as 
grouchy as he thinks he is. Sometimes 
a grouch in business gets away with it, 
but that is the exception. The mer- 
chant has to smile till it hurts in his 
dealings with the public. He must take 
the customer’s viewpoint and make it 
his own. 

So much for the personal view of our 
correspondent’s letter. Now let us look 
at the business prospects for 1930. 

In the first place, let us inform this 
jeweler that his experience is that of 
hundreds of others. They are honest 
and hard working, more often than not; 
like our correspondent, they are better 
watchmakers than merchants. They 
know the mechanical workings of a 
watch better than they do the workings 
of the human mind. 

There are two ways such men may 
follow to advantage. The first is to 
secure a working partner, who is a born 
merchant, to handle the merchandising 
end of the business. This is not as easy 








as it looks, because in a small place there 
are few who are willing to invest an 
amount in the business, and wait the 
necessary years to build up a paying 
business. Such a partner should like the 
business, bring youth and enthusiasm to 
it, and should, through friendliness and 
push, build up the merchandise end of 
the business, while the older and more 
experienced watchmaker should continue 
at his trade. 

The second plan to follow is to make 
the watch repair end of the business the 
principal part of the business. By this 
we mean that he should place this side 
of his business most prominently before 
his public. We know that our cor- 
respondent has been working 30 years at 
his trade. Let him adopt as a slogan, 
for advertising purposes, something like 
the following: 

“Thirty years a watchmaker.” 

This can be used in all advertising, in 
his newspaper advertisements, on his 
stationery, on window cards in his win- 
dow, and in every way possible. A 
little more sensational slogan might be 
chosen, such as “Watchmaker to your 
daddy,” or something of that sort. 

He might secure testimonials from his 
business clients and use these exten- 
sively. These should be short and pithy, 
not long and involved. They should all 
be different, of course, but the tenor of 
each might be like the following: 

“I am pleased to inform you that dur- 
ing the last twenty years you have kept 
my watch in perfect working order, and 
during that time I have had the satis- 
faction of knowing that my watch has 
been keeping perfect time because of 
your skill and knowledge of watch- 
making.” 

In making an attempt to secure the 
watch repair business, and the increased 
sale of watches, our correspondent need 
not neglect the merchandising end of the 
business, but by making a “splurge” 
along the one line he will in all proba- 
bility stimulate the other. 

How to stimulate business in 1930? 
We would all like to know a “sure fire” 
method. It can be done. It must not be 
forgotten for a minute that the people 
have more money to spend than ever be- 
fore, no matter what individuals may 
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BALTIMORE 


Raymond Hughes, diamond merchant, 
for many years located in the Fidelity 
building, Charles and Lexington Sts., 
has moved his suite of offices and show- 
room to the new Baltimore Trust build- 
ing, Baltimore and Light Sts. 

Salesmen for Baltimore wholesalers 
returning from trips through Virginia, 
West Virginia, North and South Caro- 
lina report a general improvement in 
buying by retailers, who are now re- 
plenishing their stocks in anticipation of 
the spring trade. 

Preparations are being made here for 
the annual convention of the Maryland, 
Delaware, District of Columbia Jewelers 
Association, which will be held in this 
city May 4,5 and 6. Next week a meet- 
ing of the general committee will be 
held in Wilmington, Del., at which vari- 
ous plans for the convention will be 
discussed. Arthur J. Sundlun of Wash- 
ington is president of the tri-state asso- 
ciation. 

Morris Berman for four years man- 
ager of the Baltimore office of Leven & 
Son, wholesale silverware dealers, Phila- 
delphia, was married last Sunday eve- 
ning to Rose Cheslock at a local syna- 
gogue. Mr. Berman also travels through 
the South and many of his friends from 
that section of the country were in at- 
tendance, as were Mr. Leven of the firm 
and a number of employes. After the 
ceremony the couple left for a honey- 
moon in Florida. 

Maurice Handelman, alias “Red” Han- 
delman, convicted of the larceny of dia- 
monds valued at $16,000 from the A. H. 
Fetting Jewelry Co., has lost his appeal 
for a new trial, the appeal being heard 
and promptly disposed of by the Su- 
preme Court of Baltimore. A decree af- 
firming the conviction and denying a new 
trial was announced by Chief Judge 
Samuel K. Dennis. The conviction of 
Handelman was obtained after a vigo- 
rous fight was made to bring him to Bal- 
timore from Albany, N. Y. For five 
years Detective Lieutenant James A. 
Manring kept on the trail of Handel- 
man. The crime for which Handelman 
was convicted happened in May, 1926. 
He is now in jail awaiting sentence. 


BIRMINGHAM 


A fire on the morning of Feb. 6 
damaged two buildings adjoining the 
store of the Gabriel Jewelry Co., 209 
Dauphin St., Mobile. The Gabriel es- 
tablishment suffered no fire damage and 
only slight water damage, the business 
being continued without interruption. 

Retail jewelers in all parts of the State 
are showing much interest in the annual 
meeting of the Alabama Retail Jewelers 
Association, and are looking forward to 
this event with much interest. The 
convention will be held in Birmingham 
at the Tutwiler Hotel this spring, the 
exact date not having been announced 
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yet. The executive committee will name 
the date at an early meeting, it is under- 
stood. 

Thus far February business is con- 
siderably better in Birmingham than for 
the month of January, which was one 
of the dullest months for some time. 
“Business conditions in Birmingham and 
in the Birmingham district are funda- 
mentally sound,” according to Harris 
Moriarty, vice-president of the Ameri- 


can-Traders National Bank of Birming- 
ham. A. B. Bromley, manager of the 
Birmingham Jewelry Co., wholesale and 
manufacturing jeweler, said: “Our busi- 
ness has shown considerable improvement 
since Feb. 1, and we have put on one 
new man in our manufacturing depart- 
ment.” Industrial conditions are good, 
and the indications are there will be a 
good spring and summer business with 
the jewelers and other merchants. 








WASHINGTON, D. C. 





Howard Nordlinger of A. Kahn, Inc., 
has announced his marriage to Miss Ida 
Kaufman of this city. 

Gerald Heller of the Castleberg Co. 
and his wife are enjoying a trip to Ber- 
muda and a cruise through southern 
waters. 

E. Allen Harris of Harris & Shafer 
recently fell on the icy pavement and 
broke his shoulder. He is in Emergency 
Hospital and will remain there for a 
couple of weeks. 

J. Stanley, chairman of the prize com- 
mittee of the Jewelers Duckpin League 
reports that the committee is already in 
receipt of a number of handsome prizes 
to be awarded at the close of the season. 

Announcement has been made of the 
marriage of Albert Von Steinner of Von 
Steinner & Baumgartner to Miss Bonnie 
Mary Love, daughter of Major Henry 
King Love of this city. Mr. and Mrs. 
Von Steinner will make their home at 
Woodley Park Towers. 

A large solid silver cup has been given 
by Charles Schwartz & Son to aid in the 
raising of funds this week for the Com- 
munity Chest. The cup is to be com- 
peted for annually and awarded to the 
store having the most attractive window 
display featuring the work of the Com- 
munity Chest. 

Miss Alma Desio, of Salvatore Desio, 
926 F St. N. W., says she has found the 
suggestion “buy stones instead of stocks” 
of great help in selling diamonds. This 


phrase was used in an article by George 
F. Kunz published in a recent issue of 
THE JEWELERS’ CIRCULAR which, Miss 
Desio states, contained much helpful in- 
formation. 
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To suggest silver for Valentine gifts 
a number of local jewelers have had 
window displays grouping a variety of 
attractive articles at one price, and 
tables within the store displaying glass- 
ware and plated silver in the same man- 
ner. ‘They report considerable success 
and have found the public appreciative 
of this easier-method of price selection 
for minor holiday gifts. 

Arthur J. Sundlun, president of the 
local jewelers association, has been 
appointed a member of the Washington 
Chamber of Commerce committee to 
cooperate with the United States Census 
Bureau in compiling the country’s first 
census of distribution of the wholesale 
and retail trade. This committee is to 
aid by familiarizing district merchants 
with the significance of the new census. 
The results will be summarized and pub- 
lished at the earliest possible date. 








LOUISVILLE 





A bill has been passed by one division 
of the Legislature which would make 
burglary a capital offense, with life im- 
prisonment, or death, at discretion of 
the court, as the penalty. 

The Matt Irion & Sons medal for the 
best oratorical student in the graduating 
class of the Louisville Male High School 
was awarded the evening of Feb. 5, at 
graduation exercises. Three students 
contested for the prize, which brought 
the jewelry house a great deal of pub- 
licity. 

The jewelry business has been rather 
quiet since the holidays, a normal con- 
dition, but general business conditions, 
more especially industrial, have improved 
materially and the outlook is better. 
Bad weather has held construction and 
building to the lowest figures in 10 years 
or more, but fair volume is in prospect 
later. 

A bill which was killed in the Ken- 
tucky Legislature in 1928, and which 
provided that ex-service men could auc- 
tion, vend, hawk or peddle wares or mer- 
chandise in any city, town or mu- 
nicipality without bond or license, has 
been introduced in the 1930 session. 
Merchants are bitterly opposed to such 
legislation on the ground that it would 
flood the State with peddlers from con- 
cerns in other States. 

A few hours after a window was 
smashed and watches and jewelry valued 
at about $150 taken from the store of 
Charles O. Schneider, 114 W. Market 
St., a 22-year-old youth was arrested in 
a neighboring jewelry store where he 
had gone to have a new crystal placed 
on the watch. The second jeweler recog- 
nized it and communicated with Mr. 
Schneider. The police arrested the 
youth, who stated he bought the watch 
from a negro. The watch was identified 
as belonging to Mr. Schneider, but 
the remainder of the loot has not been 
located. 
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: ANOTHER EVIDENCE OF OUR SUCCESS IN CONDUCTING JEWELRY AUCTIONS 


a BONNER MANUFACTURING COMPANY 
CHICAGO, ILL. DIAMOND MOUNTINGS AND MOUNTED JEWELRY FACTORY 
406 LIGGETT BLDG. IMPORTERS OF DIAMONDS 1-3-5 GOLD ST. 


DETROIT, MICH. 87 MAIDEN LANE NEW YORK NEW YORK 


Mr. Frank Walker, February 10, 1930. 
610 Broadway, Brooklyn, N. Y. 


Dear Mr. Walker:-—— 

We are taking the opportunity at this time of conterien to you our sincere 
thanks and appreciation for the upright manner in which you have conducted the 
auction sale in the liquidating of the Bonner Mfg. Co. on February 4th, 5th and 
6th, at our place of business, 87 Maiden Lane, New York City, which has been 
established for over fifty years. 

At first we did not believe the sale would be a success on account of 
the enormity of the stock, plant and fixtures, aggregating approximately a 
quarter of a million dollars ($250,000). But, from our observation, we are now 
convinced that the success of our sale oan be principally attributed to your 
unusual ability as an auctioneer. 

We assure you that if at any ete the opportunity should present itself, 
we will deem it our duty to recommend you to all the prominent business houses 
in New York and throughout the United States. 

With our warmest personal regards, we beg to remain, 

Yours very truly, 
BONNER MANUFACTURING COMPANY 
(Signed) Henry Agate, President. 


BROOKLYN PURCHASING SYNDICATE 
Frank Walker, Auctioneer Office Bldg., 610 Broadway, Brooklyn, N. Y. 


Telephone: Pulaski 1798 



































GEM-STONES 


By G. F. HERBERT SMITH 


An Interesting, Authoritative Book 


Comprising 40 chapters and many 
diagrams, plates and tables by an out- 
standing authority. Over 300 pages. 








Here is a comprehensive book on GEM-STONES both for 

the Jeweler and the Connoisseur, written by an Assistant 
- , Secretary of the British Museum, giving not only the char- 
tions, each includ- 


eae. ee wees acteristics of the various stones, but their histories and tech- 
chapters, cover: nologies. 








THE CHARACTERS OF GEM-STONES pats 
THE TECHNOLOGY OF GEMSTONES The present fourth edition is completely up-to-date. It fur- 


PRECIOUS STONES nishes the jeweler and his clerks with a background and 
SEMI-PRECIOUS STONES appreciation of the various commercial stones that will make 
ORNAMENTAL STONES their contacts with customers more effective. Price $3.00. 

ORGANIC PRODUCTS Orders promptly filled by 
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NEW YORK NOTES 





A credit jewelry store was opened 
last Saturday at 133 E. 59th St., by 
the Fisk Jewelers. 

Barnett Shorr, manufacturing jewel- 
er, is now located in larger quarters at 
83 Canal St., occupying Rooms 304-305 
at that address. 

Charles T. Dougherty, president of 
the Charles T. Dougherty Co., Inc., 7 W. 
45th St., has gone to Florida for his an- 
nual six weeks’ fishing trip. 

The Herbert Co., a new concern doing 
a jobbing business in watches, jewelry 





and novelties for retail stores, has estab- 
lished headquarters at 29 John St. 

James L. Hand and associates, jewel- 
ers’ auctioneers, 14 Maiden Lane, recent- 
ly conducted auction sales in Palm Beach 
and Tampa, Fla., and Pittston, Pa. 

The De Soto Novelty Importing Co., 
Inc., importer of crystal beads, 83-85 
Canal St., has moved from Room 407 
to Rooms 304-305 in the same building. 

Charters of incorporation were re- 
cently granted at Albany to Stallano & 
Colangelo, and Delvicar, of this city. 
Both concerns are authorized to deal in 
jewelry. 

Irving Dinhofer of Kahn & Dinhofer, 
diamond importers, 44 W. 48th St., 
sailed yesterday (Wednesday) on the 
America for a trip to the European dia- 
mond markets. 

The La Salle Jewelry Mfg. Co., Inc., 
64 W. 48th St., has announced to the 
trade that Alfred M. Gouldon, Irving 
Goldberg and Julius Goldberg have 
severed their connections with the firm. 

The Alstan Co., Inc., wholesale dealer 
in silverware and jewelry, 130 W. 42nd 
St., executed a deed of trust on Feb. 5 
to John F. Paulis and Dominick Pinta- 
valli, for whom Louis Horowitz of Gold- 
man & Frieg is acting as attorney. 

The Morris Jewelry Co., Inc., whole- 
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saler, 87 Nassau St., has made a 20 per 
cent settlement offering to its creditors, 
10 per cent in cash and the remainder 
in indorsed notes. The assets are ap- 
proximated at $4,000 and the liabilities 
at about $10,000. 

Notices of corporate changes were filed 
last week at Albany by the D. & I. 
Jewelry Mfg. Co., Inc., 74 Lafayette St., 





with a capital increase from $100,000 
to $120,000, and the Belove Watch Case 
Co., Inc., 23 E. Broadway, with a capital 
increase from $25,000 to $50,000. 
Creditors of Sherman & Henken, im- 
porters of diamonds, 2 W. 46th St., have 
been offered a settlement of 25 per cent 
cash in notices sent out by Goldman & 
Frier, attorneys, 15 Maiden Lane, at 


i 
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ROM THE METROPOLIS 


whose offices the creditors and the cred- 
itors’ committee held their sessions. 

An involuntary petition in bankruptcy 
was filed Feb. 5 against Barnett Mel- 
nikoff, dealer in diamonds and jewelry, 
1161 Bryant Ave., the Bronx. The peti- 
tioning creditors are Freudenheim Bros., 
Inc., the Triangle Jewelry Co., Inc., 
and Schneider & Hyman, with claims of 
$400, $458 and $183, respectively. 

E. George Muendell, formerly with 
Grabhorn & Dubiner, is now connected 
with Lembeck & Reckson, manufacturers 
of platinum jewelry, 106 Fulton St. The 
firm name of the latter concern will 
hereafter be Lembeck, Muendell & Reck- 
son, and Mr. Muendell will continue to 
call on the trade in this city. 

Mrs. Mary S. Dominick, widow of H. 
Blanchard Dominick, a member of the 





well known silver firm of Dominick & 
Haff, until his death in December, 1928, 
passed away on Wednesday, Feb. 5, at 


‘her home, 850 Park Ave., this city. 


Services were held last Friday in Grace 
Church. Deceased is survived by a son 
and a daughter. 

After a 25 per cent settlement had 
been decided on in the matter of Ben 
Grobstein, trading as the Ben-Gro Watch 
Co., 214 Sixth Ave., the debtor was un- 
able to carry out the plan and instead 
executed a deed of trust last Thursday 
to Louis Horowitz of Goldman & Frier, 
15 Maiden Lane, who will handle the dis- 
tribution of the estate. 

The unveiling of the tombstone in 
memory of Charles W. Messner will be 
held at the Mount Neboh Cemetery next 
Sunday afternoon at 2 o’clock. In case 
of rain the unveiling will be postponed 
until the following Sunday. Mr. Mess- 
ner, who was identified with the jewelry 
industry throughout his life, was part 
owner of the Messner White Gold Co., 
66 Nassau St., at the time of his death. 

Harry Lefker of Harry Lefker & Co., 
291 Broadway, this’city, announces that 
he will answer for readers of THE 
JEWELERS’ CIRCULAR any questions re- 
lating to Federal or State income tax 
matters. Mr. Lefker has done this for 
readers of this journal for the past five 
years, and will reply either in the col- 
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CH ATH ~ Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 
Hundreds of Jewelry Merchants opened their first bank 
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Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 
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umns of THE JEWELERS’ CIRCULAR, if the 
questions deal with problems of general 
interest, or by personal letter if they 
deal with a specific matter. Mr. Lefker 
is at present endeavoring to arouse senti- 
ment toward a repeal or revision of the 
New York State Franchise Tax Law, 
because of what he claims is the unequal 
burden placed on small corporations. 
This law affects all corporations incor- 
porated in New York and those incor- 
porated in other States (known as for- 
eign corporations) doing business in New 
York State. 

J. P. V. Heinmuller of the A. Witt- 
nauer Co., 402 Fifth Ave., has gone to 
Toronto, Can., where he is attending the 
convention of the Canadian Jewelers 
Association, which opened last Tuesday 
and comes to a close today (Thursday). 


Meyer Gordon, 125 Main St., White 
Plains, N. Y., announced last week the 
expansion of his jewelry business to in- 
clude a credit department, a feature 
which it has not heretofore contained. 
George Sonken, who has had many years 
of experience with jewelry firms, has 
become associated with Mr. Gordon and 
will have charge of the credit depart- 
ment. 

The Brooklyn Retail Jewelers Asso- 
ciation will hold its regular monthly 
meeting tonight (Thursday) at the meet- 
ing rooms of the organization in the 
Johnson building. The principal feature 
of the evening will be the discussion of 
the arrangements being made for the 
organization’s annual banquet to be held 
in the Brooklyn Elks’ clubhouse on Sun- 
day evening, March 2. Milton Godin is 
acting as supervising chairman for the 
banquet. Other committee chairmen in- 
clude: David Heft, finance; Neals Kars, 
banquet; Samuel Feldman, reception; 
Abraham Korn, journal; Mortimer 
Stavenhagen, souvenir; Louis Hoffman, 
floor, and Martin Peters, entertainment. 

The newly elected officers of the New 
York Jewelers’ Benevolent Association 
were installed on Tuesday evening, 
Feb. 4, at ceremonies held in the meeting 
rooms of the organization in the Proctor 
Theatre building, 58th St. and Third 
Ave. The installation ceremonies were 
in charge of Adolph Pusrin and Louis 
Friedlander, and the officers installed in- 
cluded: President, Jack Goldstein; first 
vice-president, Sam Yampolsky; second 
vice-president, David Massover; treas- 
urer, Harris Corman; recording: secre- 
tary, Arthur Bergman; financial secre- 
tary, Harry Lewis, and sergeant-at- 
arms, Barnett Deskin. The trustees 
installed are: Adolph Pusrin, Max 


Kleinman and Abraham Rolnick. After 
this feature of the meeting was con- 
cluded, 12 new members were initiated. 
The meeting was attended by 175 mem- 
bers and was presided over by President 
Goldstein. 


Preparations for the ap- 
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proaching banquet of the organization, 
to be held Sunday evening, Feb. 23, at 
the Level Club, were discussed. B. L. 
Shinn, secretary of the National Jewel- 
ers Board of Trade, will be one of the 
principal speakers of the evening. Other 
prominent members of the trade are also 
expected to be present, and the associa- 
tion has invited Police Commissioner 
Whalen, Deputy Commissioner Rutten- 
berg and Magistrate Simpson. As the 
sale of tickets will soon be closed, the 
committee is urging anyone planning to 
attend this affair to make their reserva- 
tions immediately. 








NEWARK NOTES 





L. Lelong & Bros., refiners of precious 
metals, 34 Marshall St., began occupa- 
tion last week of a new and up-to-date 
laboratory for their metallurgical work. 


Samuel Cooper, retail jeweler, Bay- 
onne, N. J., has been appointed a director 
in the South Hudson Bank, Bayonne. 
Mr. Cooper was chosen recently at a 
meeting of the directors. 

Maison Claire, Inc., dealing in jewelry 
in Newark, filed papers of incorporation 
last week in Trenton. The capital was 
stated as $10,000 and the incorporators 
named are as follows: Louis H. Sherman, 
Jacob Lippman and Daniel Kohan of 
New York. Alberts & Bick, Inc., also 
filed incorporation papers in Trenton 
last week with 100 shares of stock no 
par value. Eugene J. Rapheal, Lewis P. 
Eisner, Elaine C. Silverman and Ma- 
thilda Weisberg of New York are the 
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incorporators. On behalf of the Walters 
Jewelry Mfg. Co., Inc., Austin S. 
Walters, Joseph Seifkin and Dora Trun- 
kowsky of Newark filed articles of in- 
corporation. ‘The capital is placed at 
$125,000. 


PHILADELPHIA 











The Philadelphia jewelry trade has 
welcomed the return of Philip Kind 
after a few months sojourn. 

David C. Cohen, head of the Morton 
jewelry store at 25 S. 11th St., is aboard 
the Republic, on which he is taking a 
Caribbean cruise in company with Mayor 
Mackey and other notables. 

‘Dissolution of the watch materials 
firm of Goldin & Jacobs, 124 S. 8th St., 
is announced. Morris Jacobs and Her- 
man N. Zlotnick retire from the firm 
and the business will be conducted at 
the same address by Solomon Goldin, 
who has assumed all liabilities of the 
former partnership. 

The annual report of the Better Busi- 
ness Bureau for 1929 shows a heavy 
amount of work in exposing and driving 
away auction houses and other business 
fakers harmful to the jewelry trade. 
Several leading jewelry firms are mem- 
bers of the bureau. 

Herbert F. Krutzke, retail jeweler, 
1625 E. Passyunk Ave., has filed a volun- 
tary petition in bankruptcy. John M. Hill 
has been appointed referee. Mr. Krutzke’s 
liabilities total $15,854 and his assets 
$3,749. He has made an offer of settle- 
ment on the basis of 20 cents on the 
dollar. John M. Hill has called a meet- 
ing of creditors for 10.30 a. m., Feb. 24, 
at his offices in the Bulletin building. 

Fred J. Cooper, president of the Penn- 
sylvania Retail Jewelers’ Association, is 
continuing his campaign to make civic 
and other clubs in this territory jewelry 
and silver conscious. On Feb. 5 he talked 
before the Women’s Club of German- 
town on “Silver, Old and New.” “Time 
and Timekeeping” was his subject before 
the Germantown Young Friends Asso- 
ciation this week, and on Feb. 20 he is 
to address the Sherwood Century Club 
on “Silver.” The Woodbury, N. J., 
Kiwanis Club will on Feb. 27 also hear 
Mr. Cooper. 

A man, said to be a Philadelphia 
pawnbroker, was arrested here and 
taken to Norristown, Pa., to answer 
charges of receiving stolen goods. It is 
asserted by the police that he advanced 
money on a watch, part of the loot stolen 
from the Cassel jewelry store here last 
December. Police of Norristown charge 
that the prisoner accepted the watch 
after he had been supplied with a list 
of the stolen articles and numbers of 
the watches taken. A check up on the 
pawn tickets, it is said, reveals that the 
watch was pawned by a girl. The sup- 
posed pawnbroker was held for a hear- 
ing later. Another man, arrested as the 
Cassel robber, has, police say, skipped 
his bail of $1,000. He was arrested in 
New Jersey and extradited here but 
cannot be found. 












ATTLEBOROS 


The Baer & Wilde Relief Association 
held its annual social and dance in 
Brownell Hall last Friday evening, with 
a large attendance. There was an en- 
tertainment and dancing, followed by the 
serving of refreshments. 


Plans have been made and a con- 
tract is about to be let for the construc- 
tion of an addition to the L. G. Balfour 
Co.’s plant on County St., which will 
give the firm about 14,000 sq. ft. of ad- 
ditional space. The company has de- 
cided to erect a three-story addition to 
the rear of the present plant, and it is 
expected that work on the new structure 
will begin at an early date. 











PROVIDENCE 


I. Feingold & Son have removed their 
retail store from 20 to 82 Main St., 
Woonsocket. 

Frederick B. Thurber, Tilden-Thurber 
Corp., and Mrs. Thurber sailed from 
New York last week for Europe, where 
they plan to travel for several months. 

Art Hadley of the Hadley Co. sailed 
from New York last week on the Olympic 
for England, where he will remain for 
about six weeks. He is accompanied by 
Mrs. Hadley. 

Barney Davis, 39 Claymoss Road, 
Brighton, Mass., has filed a statement 
with the city clerk’s office in this city 
that he is the owner of the Capitol Sil- 
ver Co., 1491 Broad St., Providence. 

Albert A. Remington of the Horace 
Remington & Son Co., accompanied by 
Mrs. Remington, is leaving this week on 
a two months’ recreation trip to Califor- 
nia and points along the Pacific Coast. 


The case of the B. & O. Chain Co. 
against the Annex Plating Co., for al- 
leged trover and conversion, was heard 
before Judge Gorham in civil sessions of 
the Sixth District Court last week and 
decision entered for the plaintiff for $25 
and costs. 

The T. S. Bennett Findings Co., Inc., 
of this city has been granted a charter 
under the laws of Rhode Island to man- 
ufacture jewelry and jewelers’ findings, 
with an authorized capital consisting of 
600 shares of common stock of no par 
value. The incorporators are: Thomas 
S. Bennett, Sarah M. Bennett and Harry 
A. Ormiston. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Rein- 
schreiber, Cahn & Co., New York City; 
Mr. Levy, M. Levy & Co., Winnipeg, 
Can.; Mr. Crowley, W. A. Greene Co., 
Dallas, Tex.; Mr. Karski, The Boston 
Store, Milwaukee, Wis.; Mr. Morris, 
Morris, Mann & Reilly, Chicago; Miss 
Moore, Shellenberg & Co., Philadelphia; 
Mr. Asterlitz, Stix, Baer, Fuller & Co., 
St. Louis, Mo.; Arthur Caro, Ben Fel- 
senthal Co., New York City, and Mr. 
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Avidan of Lippman, Spier & Hahn Co., 
New York City. 

The funeral of Mrs. Clara E. Ball, 
wife of the late Charles Ball of Edge- 
wood, was held Friday afternoon at the 
home of her daughter, Mrs. Beatrice 
Ball Battey, 1925 Broad St., Edgewood, 
with whom she had made her home. The 
services were conducted by Rev. Edward 
Holyoke of the Calvary Baptist Church. 
Burial was in Swan Point Cemetery. 
Mrs. Ball was in her 82nd year when 
she died Feb. 4. Born in Birm- 
ingham, England, Mrs. Ball came to this 
city with her husband in 1891. Mr. 
Ball died in 1915. Despite her advanced 
age, Mrs. Ball maintained a lively inter- 
est in her large group of relatives and 
friends, but had never fully recovered 
from the shock of the death last October 
of her son, Capt. Leo R. Ball, in Shang- 
hai, China, where he was a member of 
the international pilots’ pool. Mrs. Ball 
is survived by three sons, George E. 
Ball, formerly director of design at the 
Gorham Mfg. Co.’s plant here; Percy B. 
Ball, merchandise manager of the Wat- 
son Co. and the Thomae Co., Attleboro, 
Mass., and Claude C. Ball, judge of the 
Cranston Probate Court; two daughters, 
Mrs. Ethel G. Parker of Newburyport, 
Mass., and Mrs. Beatrice Ball Battey, 
and two sisters. 








BOSTON 


The Washington Jewelry Co. has just 
opened an optical department. M. 
Powers, optometrist, will be in charge. 

A memorial service was held Feb. 5 
for F. F. Davidson, late treasurer of the 
Thomas Long Co., at the Park St. 
Church, under the auspices of the Mer- 
rimack Mission. Mr. Davidson was a 
leader in the affairs of the mission for 
more than 20 years. 

Peter Ackerman, one of the most famil- 
iar figures in the Boston trade died here 
recently. He was closely identified with 
the business for upwards of 50 years. 
One of his first associations was with 
the old firm of Woodward & Cook. For 
years thereafter he was with the Boston 
office of the Poole Silver Co., during 
which time he became known to a host 
of jewelers. In recent years he was 
with the E. H. Saxton Co., remaining 
there until illness compelled him to re- 
linquish his duties. Mr. Ackerman, who 
was 75 years of age, is survived by four 
sons and one daughter. Burial took 
place in Melrose. 

More than 200 employes of the 
Thomas Long Co. attended a. Valentine 
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party given by the Thomas Long Em- 
ployes’ Association at the Elks hotel last 
Saturday night. There was a banquet, 
at which Walter V. Riley, a chairman of 
the arrangements committee, presided. 
A program of entertainment followed. 
The firm was represented by Allen David- 
son and Forrest Davidson. Officers of 
the association are: president, William 
Park; vice-president, Henry Stevenson; 
secretary, Polly Goff; treasurer, Ella 
Mellen; directors, George Duhamel, John 
Burke, Roy Clark and Dagmar Gustaf- 
son; arrangements’ committee, Mr. 
Riley, Kay Sawler, Josephine Barry, 
Anthony Anderson, Henry Stevenson 
and Roy Clark. 








PITTSBURGH 


Bob Krauss of the Krason Co., this 
city, is spending the winter at Coral 
Gables, Fla. 

H. B. Hayes, formerly of the Hardy & 
Hayes Co., was in Pittsburgh the last 
week looking after private interests. He 
has been living in North Carolina. 

Henry Terheyden and some of his 
relatives have been touring the West 
and points along the Pacific Coast. He 
is expected to return to Pittsburgh 
March 15. 

A customer of S. H. DeRoy & Co., 
credit jewelers, who tried to defraud that 
concern out of the payment of $155 on 
the purchase of a ring for $390 was 
found guilty of larceny by bailee by a 
Criminal Court jury. The defendant, who 
was sentenced to serve between one and 
two years in the workhouse, was placed 
on parole for six months. If he does not 
make good the amount owing,*including 
the costs of the case within six months 
the defendant must go to the workhouse. 
C. L. Turrell, supervisor of credits, re- 
gards the case as one of outstanding im- 
portance to the trade. The man, who 
is married and has three children, gave 
the ring which he bought to another 
woman, but could not produce the ring 
or the woman. Judge A. P. Ried who 
tried the case censured the defendant 
severely. 











OMAHA 


G. F. Purcell, formerly with the Frank 
Heald Jewelry Co., Sheridan, Wyo., has 
taken over the Young & Co. jewelry 
store at Buffalo, Wyo., which he will 
conduct. 


Among the out of town jewelers in 
Omaha recently were G. R. Farley 
and family, Lake City, Iowa; E. 
E. Freeman and wife, Oakland, Iowa; 
Earl Roscoe and wife, of the J. V. 
Barborka Co., Denison, Iowa; Miss Henel 
Frommel, of the Carl Frommel jewelry 
store, Columbus, Neb.; Olaf Youngstrom, 
Mapleton, Iowa; Frank Blankenship, 
Logan, Iowa. 
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CHICAGO NOTES 


H. M. Kohn, formerly of the Stein & 
Ellbogen Co., left recently for Florida, 
accompanied by Mrs. Kohn. He is mak- 








ing this a pleasure trip and will be 
away for several weeks. 


John Mertz has incorporated under 
the laws of Illinois for $200,000. Officers 
are John Mertz, A. B. Jahnke and Wil- 
liam Mueller. This concern deals in dia- 
monds and all precious stones with offices 
in this city. 

C. T. Weibezahn, vice-president of the 
Fort Dearborn Watch & Clock Co., will 
leave this week accompanied by his wife 
for a sojourn in the South. He will 
make a 30-day trip and will stop at New 
Orleans, Havana and Miami returning 
via Washington, Baltimore and New 
York. 

R. Schwartz, president of the Eastern 
Importing Co., Seattle, Wash., spent sev- 
eral days of the past week in Chicago 
looking over lines and visiting with 
friends. Mr. Schwartz left here for 
Providence and the East in search of 
new merchandise. 

Sig Burg, importer, has removed his 
place of business from the ninth floor of 
the Heyworth building to Suite 1207 of 
the same building. Mr. Burg has ac- 
quired considerably more space and has 
equipped his offices with additional fur- 
niture and fixtures. 

J. W. Fitzpatrick, retail jeweler, 190 
N. State St., left last Friday for Havana, 
Cuba, where he will meet Archie Green- 
hill of the Norris, Alister-Ball-Bridges 
Co. From there they will make an ex- 
tended trip to Panama and other coun- 
tries of Central America. 

J. R. Wood & Sons have incorporated 
under the laws of Illinois for $200,000. 
L. K. Edmondson, R. M. Johnson and 
E. E. Wilson are the officers mentioned. 
This concern has its home offices at 15 
Maiden Lane, New York, and the Chi- 
cago headquarters are located at 29 E. 
Madison St. ; ; 


Otto J. Karsted, president of the Fort 
Dearborn Watch & Clock Co., is conva- 
lescing at his home from an appendicitis 
operation. Mr. Karsted was confined at 
the St. Elizabeth Hospital for over two 
weeks. He is not expected to return to 
his desk for another two weeks. 

The engagement of Florence Paisley 
Ball, daughter of Mr. and Mrs. Sydney 
Y. Ball of Winnetka, to Dr. Stuyvesant 
Butler, son of Mrs. Hermon Beardsley 
Butler, was announced last week. Mr. 
Ball is president of Norris, Alister-Ball- 
Bridges Co., wholesale jewelers, 58 E. 
Washington St. 

The Fort Dearborn Watch & Clock Co. 
announces that W. B. Hopkins is now 
associated with the concern and will 
assume active duties on Feb. 24. Mr. 
Hopkins will have charge of the jewelry 
catalog department. For many years 
Mr. Hopkins was connected with Otto 


Young & Co. as a buyer, and when this 


firm was taken over by the A. C. Becken 
Co., Mr. Hopkins continued his duties 
with the new firm. He resigned from 
the A. C. Becken Co. last week. 

The Wholesale Jewelry & Silver Co. 
opened for business at its new loca- 
tion on the sixth floor of the Kesner 
building, 5 N. Wabash Ave. The open- 
ing will be officially celebrated on Feb. 
14. This concern, formerly known as 
the Wholesale Jewelry & Novelty Co., 
was located at 5 S. Wabash Ave. for 
several years. In making the move, this 
firm changed its name to the Whole- 
sale Jewelry & Silver Co. The new lo- 
cation is far more spacious than the old 
quarters, and all new fixtures have been 
installed. This concern deals directly 
with the consumer. 








Charles D. Ellbogen of the Stein & 
Ellbogen Co. left this week on a four 
weeks’ cruise to the West Indies. He 
is accompanied by a friend and will 
devote the entire month to pleasure. A 
meeting of the officers and directors of 
the Stein & Ellbogen Co. was held last 
Monday evening. All the officers and di- 
rectors were reelected. William Little, 
M. W. Silverberg, J. C. Yingling and 
Milton Nathan, representing the Stein 





& Ellbogen concern, left last week for 
their respective territories. All will be 
away for several weeks calling on their 
retail friends. Morris Morwitz, of the 
same house, left last week for the South 
where he will call on the retail trade for 
J. T. Kirtland, who is convalescing from 
several months’ illness. 

The Chicago Credit Jewelers’ Associa- 
tion held its monthly meeting last Mon- 
day evening at the Palmer House. It 
was one of the largest gatherings of 
credit jewelers ever held in Chicago. Of 
the 30 credit jewelers in Chicago 28 are 
members of the association and 24 of 
these were in attendance. “Bob” Barton 
of the Elgin National Watch Co., was 
the speaker of the evening. He spoke 
on the Elgin policy and what it means 
to the jewelry industry. Mr. Johnson of 
the Better Business Bureau gave an in- 
teresting talk on better business meth- 
ods. Mr. Shapiro spoke on behalf of 
the Provident Hospital. Guy Dickin- 
son of the Elgin National Watch Co. is 
chairman of the jewelry division, and 
Mr. Shapiro urged all credit jewelers to 
help Mr. Dickinson by doing their share 
in the drive for funds. The balance of 
the evening was. spent on a general dis- 
cussion of the so-called wholesaling 
retailer, and ways and means to cor- 
rect this condition in the jewelry indus- 
try. The Credit Jewelers of Chicago 
will attend the National credit jewelers’ 
convention in Philadelphia next March. 
The Chicago Credit Jewelers’ Frolic will 
be held on Monday evening Feb. 19 at 
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the Beau Monde Club. Harry Iglow 
of the Wolf Jewel Shop is chairman of 
this affair. 

In the matter of the Golling Jewelry 
Co., bankrupt, Frank M. McKee has been 
appointed receiver. A sale will be held 
within the next ten days. 

J. Vincent Huber of the George H. 
Fuller & Sons Co. returned last week 
from the East, where he called on the 
trade for several weeks. 

William Bossy, clock buyer for the 
Boston Store, left Chicago last Saturday 


‘ amie. 





for New York and the East where he 
will spend about 10 days looking over 
the markets. . 

The fire which broke out in the Keip 
jewelry store, Joliet, Ill., recently was 
extinguished after a three hour battle 
by firemen. The blaze for a time threat- 
ened a large part of the business district. 

Clifford Whiting of the Whiting & 
Davis Co. will return this week from an 
extended business trip through the West. 
Mr. Whiting reports having done a better 
business on this trip than he did last 
year. 

“Bill” Penfold, Chicago manager for 
the W. F. Sadler Co., is making a busi- 
ness trip through the West to the Pacific 
Coast. Mr. Penfold will be away for 
severa] weeks calling on the wholesale 
trade. 

W. G. Morstrom, manufacturer, has 
leased space on the 12th floor of the 
Pittsfield building. He.will remove his 
shop and offices as soon as workmen 
complete their work. Mr. Morstrom is 
now located at 130 N. State St. 

“Joe” Byrne of the Byrne-Duff Jewel- 
ry Co., Omaha, Neb., stopped in Chicago 
last week to spend a day here visiting 
with friends. Mr. Byrne was returning 
home after spending several weeks in 
New York and the East looking over 
the markets and attending to business. 

Arthur Manheimer, of the Manheimer 
Watch Co., left on Thursday for New 
York where he will meet Louis Man- 
heimer of Louis Manheimer & Bros. 
They will leave some time this week on 
a cruise through the Panama Canal and 
will then spend about six weeks at the 
Pacific Coast enjoying a good rest. 

T. J. Ehrlich is now connected with 
the sales force of J. R. Wood & Sons as 
their representative. He will call on 
the trade through Michigan and Indiana 
and left this week on his initial trip. 
Mr. Ehrlich has been connected with the 
jewelry business for many years, trav- 
eling through the East for a wholesale 
concern. 

Elias Markens is now associated with 
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I. Schwartz, wholesale jeweler, on the 
11th floor of the Heyworth building, as 
his southern representative. Mr. Mar- 
kens called on the retail trade in this 
territory for many years when he repre- 
sented the S. Wechter Co. Mr. Markens 
left last week for his territory and will 
be away for several weeks. 

Fire broke out in the basement of a 
restaurant adjacent to the jewelry store 
of William H. Nieder, 752 E. 68rd St., 
about 2:30 one morning last week. A 
policeman passing noticed smoke coming 
from the restaurant and turned in the 
alarm. The fire soon spread to the Nie- 
der store. Mr. Nieder had started an 
auction sale just a few days before the 
fire, but notwithstanding the disagree- 
able circumstances, the place was ready 
for business that same evening. It is 
reported that Mr. Nieder’s loss is sub- 
stantial, and inventory is being taken 
to establish the amount of this loss. 


Harry H. Fruer and George J.. 


Schmoll, doing business as Fruer & 
Schmoll, have dissolved partnership. 
Harry H. Fruer has engaged in the 
wholesale business for himself under the 
name of the Harry H. Fruer Co., in Suite 
1204, Goddard building, 27 E. Monroe St. 
George J. Schmoll is continuing the 
business on the fourth floor of the God- 
dard building, operating under his own 
name. ‘The Fruer concern announces 
that Charles W. Gruen, Jr., is now as- 
sociated with it as a representative. Mr. 
Gruen was formerly connected with 
Benj. Allen & Co. He will leave shortly 
for a trip through the West, calling on 
Mr. Fruer’s accounts. Mrs. A. Kramer, 
well known to the trade, is also connected 
with the Harry H. Fruer Co. Mrs. 
Kramer was formerly associated with 
W. E. Clow & Co. for many years. 








Charles Diefenbach, Hamilton, Ohio, 
jeweler, recently celebrated the 50th an- 
niversary of his entrance into the jew- 
elry trade. Mr. Diefenbach was first 
connected with the firm of the late L. A. 
Boli, then located in the same storeroom 
in which the Diefenbach jewelry store is 
situated at 124 High St. He went into 
business for himself in 1890 and is still 
active as the oldest jeweler in Hamilton. 
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DETROIT 





The Detroit police are endeavoring to 
determine whether two men under arrest 
in New York city were connected with 
the $25,000 robbery of the Rice whole- 
sale jewelry store here on Dec. 8. One 
of the men, it is stated, was carrying a 
watch stolen from the Detroit store when 
he was arrested. Both admitted they 
were from Detroit it also is said. 

Rolshoven & Co., retail jewelers, this 
city, announce that they will suspend 
business during the month of May, pend- 
ing alterations in their store at Wash- 
ington boulevard and Park Ave. Rather 
than store the present stock which would 





entail much expense in packing, storage 
and insurance, the announcement states 
it will all be closed out. A new stock 
will be installed in the newly remodeled 
place. 

A well-dressed man and woman robbed 
two jewelry stores in Port Huron, Mich., 
recently. The couple entered the store 
of H. E. Runnels & Son, and after look- 
ing at diamond rings, left without mak- 
ing a purchase. They then went to the 
store of Seeley Mosher where they were 
shown a tray of valuable rings, but also 
left without buying. It was later dis- 
covered by Mr. Mosher that a $400 ring 
was missing and a ring worth about $50 
substituted. Mr. Runnels identified the 
$50 ring as one missing from his store 
after the couple had left. 








CINCINNATI 





A meeting was held by Elgin watch 
jobbers in Cincinnati last week at the 
Hotel Gibson. It was in charge of 
Robert Barton and Robert Branch. The 
local session was devoted to an analytical 
discussion of watch sales in comparison 
with other stocks in the jewelry trade. 

Brower’s, Inc., as a corporation has 
taken charge of the used jewelry store 
of Emil Brower on Sixth St. near Wal- 
nut St., which formerly had been con- 
ducted by Mr. Brower as an individual. 
A charter was granted to the corpora- 
tion during the week and according to 
this charter the business was incor- 
porated with 500 shares of no par value. 
The incorporators include: Emil Brower, 
Julius Hozberg and Frank E. Wood. 








Irving Chayken, of Armstrong’s jewel- 
ry store, 574 Hohman St., Hammond, 
Ind., was recently elected secretary of 
the Hammond Merchants Association. 
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CLEVELAND 


F. Lowenstein took up his duties as 
jewelry buyer for the Halle Bros. Co., 
on Feb. 1. He succeeds Miss Florence 
Houck who resigned to become married. 

H. M. Lewis, retail jewelr, and S. L. 
Hansen, watchmaker, formerly located 
on the seventh floor of the Citizens 
buildings, have moved to the fourth floor 
where they have much larger quarters. 

The A. H. Ficken Co., watch jobber, 
moved this week to the ninth floor of the 





. Citizens building where the concern has 


a suite of six rooms which have been 
arranged for the special convenience of 
the trade. A new vault has been in- 
stalled. 

The Thayer Bead Service is making 
additional changes including the open- 
ing of a special room for the accommo- 
dation of the trade when buying beads, 
ete. This room is on the third floor of 
the Colonial Arcade. The bead shop is 
at Rooms 206-7 in the same building. 

Frank X. Russert, retail jeweler, W. 
25th St., is planning the erection of a 
new building on the site of his present 
one and which will be one of the finest 
retail jewelry establishments in this sec- 
tion when completed. The building will 
be two stories high and will have a 
marble front. 

A change in ownership of the Lewis 
Jewelry Co., one of the pioneer credit 
stores of the city, has taken place. The 
outstanding stock of the company has 
been bought by Charles Shane. For 
the present at least there will be no 
change in the name of the store. Con- 
siderable remodelling is to be done, in- 
cluding the installation of a new store 
front and fixtures, at the establishment 
which is located at Colonial Arcade and 
Prospect Ave. 








MILWAUKEE 





Howe’s jewelry store at Beloit, Wis., 
has moved into the new Strong building, 
Beloit’s newest and most modern office 
structure, 

The business of Reinhold L. Schlick, 
Rice Lake, Wis., will hereafter be con- 
ducted under the style of the Schlick 
Jewelry Co., Inc. 


The Oconto jewelry store has been 
opened at Oconto, Wis., by Robert Sharp 
of Green Bay. The new store is located 
in the building formerly occupied by the 
Tisher jewelry establishment. 

Among retailers in the State who 
called on local wholesale houses during 
the past week are: George Armbruster, 
Cedarburg; Harry Schneider, Burling- 
ton; N. P. Larson, Waupaca; Roy Den- 
ker, Fond du Lac; Joseph Hanson, Tom- 
ahawk; Frank Bauer, Racine, and E. E. 
Chady, Whitewater. 

The Milwaukee District Jewelers’ Club 
and the Milwaukee Wholesale Jewelers’ 
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Association are interested in the series 
of retail conferences being held by jewel- 
ers and cooperating retailers in Wis- 
consin cities during the month of Febru- 
ary for the purpose of stimulating busi- 
ness. The conferences are sponsored by 
the University of Wisconsin and the va- 
rious Chambers of Commerce. They are 
being held during the month at Oshkosh, 
Sheboygan, Fond du Lac, Sturgeon Bay 
and Menomonie. 

Louis R. Bunde, associated for the 
past 14 years with the Bunde & Upmeyer 
jewelry firm, Wisconsin Ave., of which 
his father is senior member, has become 
affiliated with the office of Scott, Bur- 
rows & Christie, investment brokers. Mr. 
Bunde will retain his financial interest 
in the jewelry store which was founded 
by his father, L. W. Bunde, who with 
W. H. Upmeyer started the business 50 
years ago. 








SAN FRANCISCO 


Leonard H. Railsback of Railsback & 
Dable, who recertly returned from a visit 
to the eastern factories is now calling 
on customers in the South. 

Clyde J. Schoenfeld, 704 Market St., 
and Mrs. Jewel Kump have severed their 
business partnership which existed for 
several years. Mr. Schoenfeld will con- 
tinue the business on his own account. 

Henry Wurkheim of S. Wurkheim & 
Bro. took a respite from business to 
accompany members of the Elks on their 
trip to Tahoe. He is a prominent mem- 
ber of the order. 


Jules Schwob of Adolphe Schwob, Inc., 
is here, calling on the jewelry trade in 
company with William Fulton the com- 
pany’s Coast representative. Later in 
February they will visit customers in 
southern California. 

The Wildberg Bros. Smelting & Re- 
fining Co., 742 Market St., has bought 
out Abbot A. Hanks, Inc., chemical en- 
gineers, 624 Sacramento St. At the 
headquarters of Wildberg Bros. it was 
stated that the newly acquired business 
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will be continued and will be used to 
extend their operations. 


Martin Cooper returned early in Feb- 
ruary from a trip to the factory of 
Morris Kaplan & Sons, a firm he repre- 
sents in the territory West of Denver. 
On his way home, Mr. Cooper called on 
customers in several cities and reports 
that while customers are not buying 
heavily at present they all feel optimistic 
for this year’s business outlook. 


Manufacturers’ travelers who called 
on the trade here recently, include: Jack 
A. Roth with headquarters in Los An- 
geles; Charles Jacot, Forstner Chain 
Corp.; Alfred J. Moss, Helgen Mfg. Co.; 
Robert E. Kohl, F. H. Noble & Co.; W. 
Lattay, Royal Bead Novelty Co., Inc.; 
Emil T. Stein, Bedferd Watch Co.; R. 
H. King, Ostby & Barton Co.; Edward 
A. Moore, R. F. Simmons Co. 


Granat Bros., following a policy of 
consolidation, vacated their branch stores 
on Feb. 8 and moved the stocks to the 
company’s headquarters store and fac- 
tory building at Mission and 20th Sts. 
The lease on the Market St. store had 
been profitably transferred and it was 
stated that negotiations were nearly 
completed for the favorable disposal of 
the lease on the Geary St. branch. The 


firm has a large establishment on Mis- 


sion St. in which is located a store and 
factory. 


Samuel Hawkes, president of T. G. 
Hawkes & Co. reached San Francisco 
via the Panama Canal on Feb. 4. Dur- 
ing Mr. Hawkes’ visit one of the most 
beautiful displays of glassware seen in 
that city was shown at the St. Francis 
Hotel. In arranging for the exhibition 
and in visiting some of the large retail 
stores, Mr. Hawkes had the cooperation 
of the Edson Adams Co., representatives 
of T. G. Hawkes & Co. on the Pacific 
Coast. 


Henry E. Hinrichs, Pacific Coast divi- 
sion manager, Elgin National Watch Co. 
has returned after visiting the home 
office in Chicago. R. B. Barton, sales 
manager for the company is on the Coast 
for three meetings with wholesalers in 
the vicinity handling the Elgin concern’s 
products, and their salesmen. The first 
meeting was to be held in Los Angeles, 
Feb. 6, the second in San Francisco, Feb. 
10 and the third in Seattle on Feb. 13. 
R. B. Barton, Henry E. Hinrichs and 
Mr. Pattee, representing the Elgin 
National Watch Co. in Seattle planned 
to attend all these meetings. 








Edward J. Lush has joined the sales 
service department of R. Wallace & Sons 
Mfg. Co., Wallingford, Conn., and will 
specialize in radio advertising and dealer 
cooperation. Mr. Lush was formerly 
educational director of the Illustrated 
Current News, Inc., advertising man- 
ager of the New Haven Surgical Goods 
Co., New Haven, Conn., and has 
conducted the radio advertising of a 
number of local accounts through station 
WDRC, New Haven. 
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ANNOUNCEMENT 


The manufacturing plant of THE DEUBER-HAMPDEN WATCH COMPANY, 
CANTON, OHIO, has been dismantled and removed. 


Their stocks of watch materials are now in possession of SWARTCHILD & CO., 
29 EAST MADISON STREET, CHICAGO, who will supply the trade. 














Mr. Retailer 
Your Insurance 





Problems are 
Easily Solved 


WM. H. McGEE & CO., INC. 


Underwriters 


A Jewelers Block Policy will protect you against Fire, 
Burglary, Hold-up, Shoplifting and Window Breakage, 
covering your own stock and furnishings, as well as 
merchandise entrusted to you on memo, for repairs 
or for safekeeping. 


The policy also protects you against loss on merchan- 
dise in your customer’s hands for approval. 


Your own insurance broker or agent can obtain de- 
tailed information from us upon application. 


11 South William St., 
New York City 
Insurance Exchange Bldg., Chicage, Mi. 


Jewelers 
Block 
Policies 
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WANTED 


We want an additional line which is suitable for best retail 
jewelry stores in cities and larger towns. 


Must be of very best quality. 


Expect exclusive distribution in five states covered. 


For more than 25 years we have spe 


cialized in one line. We 


have more than a quarter million capital and highest credit 


rating. 


Our sales force is motorized and have a long established 


contact with the trade. 


Answer to “Sales Opportunity, 1579” 


Care of THE JEWELERS’ CIRCULAR 
239 West 39th Street, New York, N. Y. 
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New York Drug Concern Will Manu- 
facture and Market “Tarnex” 


Joseph P. McEnery, president of the 
Bright Metals Corp., Hunter Ave., Long 
Island City, L. I., N. Y., has. recently 
concluded arrangements with the Schief- 
felin Drug Co., 16 Cooper Square, New 
York, to manufacture and market Tar- 
nex, a paste used to preserve the polish 
on silver and plated ware. This does 
not in any way interfere with the exist- 
ing arrangements with jobbers and re- 
tailers. 

Mr. McEnery is the inventor of the 
“Topper” the new contrivance which 
when slipped into a package of cigarettes 
forms a sort of cigarette case and acts 
as a protection to the cigarettes. 

*% * * 


New Corporation Established in the 
Wholesale Jewelry Business 
in Boston 


Boston, MAss., Feb. 10.—Announce- 
ment is made of the incorporation of the 
Martin-Forbes Co., wholesale jewelers 
with a capital of $150,000. The charter 
was issued under the laws of this State 
and the incorporators are: President and 
treasurer, Howard A. Martin; vice-pres- 
W. Hz 
Forbes; Beatrice M. Martin. 

The company will be located in the 
wholesale department of the Smith Pat- 
terson Co. The premises are being 
fitted up to meet the latest requirements 
in the wholesale business, to which the 
new company will adhere strictly, as was 
the custom of the Smith Patterson con- 
cern. 

Mr. Martin and Mr. Forbes grew up 
with the Smith Patterson Co., the first 
named being with that concern for 28 
years and Mr. Forbes for 27 years. Mr. 
Martin for many years was in charge 
of the glass and silverware department, 
then gradually took over other sections, 
and on the death of Carl D. Smith be- 
came manager of the whole department. 
In addition he travelled extensively for 
the company, covering New York and 
New England. He is a member of the 
Boston Jewelers’ Club, secretary and 
treasurer of the New England Jewelers’ 
Golf Association, and was a stockholder 
and director in the Smith Patterson Co. 
Mr. Forbes covered New England for-- 
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the Smith Patterson Co., having entered 
its employ as a young man. 

It is worthy of note that the Martin- 
Forbes Co. is named successor to the 
Smith Patterson Co.’s wholesale depart- 
ment in recognition of the fact that the 
new company continues in the same 
premises where the Smith Patterson 
Co. maintained its wholesale business. 
Four experienced salesmen will represent 
the new concern on the road. 

* * Oo 


A New Pattern in Stratford 
Silverplate 
The Stratford Silverplate Co., Inter- 


national Silver Co., Successor, Factory 
“C,” Bridgeport, Conn., has announced 








SPOON IN NEW STRATFORD PATTERN 


for delivery March 1, a new pattern 
known as “Tower.” Interpreting the 
graceful, slender lines of modern design. 
“Tower” possesses the distinctiveness of 
simplicity as well as that enviable touch 
of smartness. The Stratford Silverplate 
Co. announces also that Tower will in- 
troduce the popular new Viande knife 


in_its—tine. _ 











hERE 
THERE 


A sales plan that offers new sales op- 
portunities to every dealer is to be an- 
nounced shortly. 

With the presentation of the Tower 
pattern, the Stratford Silverplate Co. 
also announces a new complete line of 
packages. Featured among these are the 
utility box, a combination of tray, silver- 
ware box and a handy container for a 
diversity of things; also the hope chest, 
a fine 100-piece chest, colorful and offer- 
ing a wonderful display of merchandise. 


* * * 


Jewelry and Silverware to Occupy 
Ten Acres of Space in the Chicago 
Merchandise Mart 


The Chicago Merchandise Mart, the 
world’s biggest business building, with 
4,000,000 square feet of display space, 
is rapidly rising to completion and will 
be opened to the merchant buyers of the 
world next May. Manufacturers, whole- 
salers and importers are leasing space 
rapidly in this great central market. 

The entire 12th floor and practically 
all of the 13th, a total area of more than 
400,000 square feet, will be devoted to 
the display of jewelry and silverware 
and allied commodities. A’ comprehen- 
sive market on each floor is the oppor- 
tunity afforded the buyers of the world 
for the first time in history. On these 
two floors buyers will be enabled to ex- 
amine what the owners of the building 
describe as the greatest array of jewelry 
and silverware ever assembled under one 
roof. This arrangement has been scien- 
tifically worked out with the object of 
conserving the buyer’s time and energy 
to the utmost. 

In addition to jewelry and silverware, 
there will be exhibited on these two 
floors cutlery, leather goods, luggage, 
cards, stationery, books, sporting goods, 
novelties, dolls and toys. 

Among the concerns which will be a 
part of this huge display are the Inter- 
national Silver Co., Meriden, Conn.; 
Walter Tarnow Co., representing Emil 
Weisbrod & Sons, Greenfield, Mass., 
McCabe & Schoenholz, New York city, 
Artistique Bag Corp., New York city; 
leather goods; French Freres, Inc., Chi- 
cago, French and Moroccan leather 
goods; Spangler Mfg. Co., Chicago, 
leather goods. 
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LOS ANGELES 


J. L. Railsback, of San Francisco, was 
a caller on the trade here, last week. 

Ralph Lewis, representative of S. C. 
Powell & Co., New York city, is here 
calling on the trade. 

James A. Apffel, head of the James 
A. Apffel Co., manufacturer, who was 
maried last fall has returned from 
Coronado, with Mrs. Apffel. 

E. V. Saunders, Pacific Coast man- 
ager for the International Silver Co., 
with headquarters in San Francisco, is 
in the city on a goodwill trip. 

Goldsmith Bros. & Schrader, 415 
Metropolitan building, successors to I. 
Naumoff, report that business is improv- 
ing and that the outlook for the future 
appears promising. 

H. A. Russell, manufacturing jeweler 
and zircon specialist, is making his reg- 
ular spring trip, expecting to be gone 
about six weeks. He will go as far East 
as St. Louis and South to New Orleans. 

George Ritter is on his way to Hono- 
lulu, where he will assume charge of 
one of the departments in the establish- 
ment of Detor & Co., one of the largest 
jewelry houses on the Hawaiian Islands. 

P. A. Rowe, vice-president of A. I. 
Hall & Son, Inc., visited the Los An- 
geles branch, last week, and conferred 
with A. P. Klingele, manager of the Los 
Angeles branch, regarding trade policies 
for 1930. 

Emil Meyer, veteran jeweler of Texas, 
and former secretary of the Texas Re- 
tail Jewelers’ Association, is now in 
charge of the jewelry department of 
Walker’s, Inc., one of Los Angeles 
largest department stores. 

Holstein & Blank, costume jewelers, 
220 W. 5th St., have added two new 
traveling salesmen to their staff. Jesse 
Walter and R. Kueny, the latter from 
the North, are the new representatives. 
The firm has also added space to its 
salesrooms. 

Alice Louis Care, daughter of A. P. 
Care, vice-president of the E. W. 
Reynolds Co., was married to Charles 
Frederick Richards, last Saturday eve- 
ning at the Wee Church o’ the Heather, 
Glendale. Judge F. C. Collier, a friend 
of the family, officiated. 

H. P. O’Brien, vice-president and 
salesmanager of the Gorham Co., to- 
gether with Henry Moulton, assistant 
salesmanager, is making a goodwill trip 
through the Pacific Coast states. Three 
days were spent here and last Monday 
the two executives left for Sn Fran- 
cisco. 

Jesse Measer, head of the wholesale 
house of Berson-Measer, Jewelers Ex- 
change building, is on his regular spring 
trip through the states West of the 
Rocky Mountains. He will go as far 
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North as Seattle. H. B. Robinson, vice- 
president, is also making a trip through 
southern California. 

S. Randazzo, 1347 Orange Grove 
Drive, will open a new jewelry store at 
Seventh St. and Grand Ave., in the 
Quinby building. Mr. Randazzo plans 
to open the store this week after re- 
modeling has been completed and new 
fixtures installed. The establishment 
will be in charge of a son. 

W. E. Phillips, Title Guarantee build- 
ing, is on his regular spring tour 
through the Northwest from where he 
will swing down through Denver and 
Salt Lake City. He will be gone a 
month, and will be unable to attend the 
annual golf tournament of the Southern 
California Jewelers’ Golf Association, of 
which he is president. 

Bernard Reingold, owner of one of the 
largest credit houses in the Northwest, 
situated in Portland, is in the city, con- 
ferring with his two sons, Morris Rein- 
gold, proprietor of a retail establishment 
in the Title Guarantee building, and 
Gail Reingold, who conducts a store in 
Hollywood. Mrs. Reingold, mother of 
the two young merchants, accompanies 
Mr. Reingold. 

H. E. Folkeson, Western branch man- 
ager for the Gruen Watchmakers Guild, 
Loew State building, has returned from 
the annual sales conference, held at the 
company’s headquarters in Cincinnati. 
Mr. Folkeson told a reporter for THE 
JEWELERS’ CIRCULAR that the meeting 
was attended by 60 men and was the 
most successful ever held. Policies for 
the coming year, he said, were outlined 
and reports showed that the sales for 
the year 1929 had made a slight gain 
over 1928. 

H. W. Slaudt, of Koke, Slaudt & Co., 
Metropolitan building, will sail next 
week on the liner President McKinley for 
the Orient. He will stop off at Honolulu, 
then proceed to Manila, where he will 
establish connections with jewelers to 
handle lines of several eastern houses 
represented by Koke, Slaudt & Co. From 
Manila he will go to the principal jade 
centers of China, where he will arrange 
for handling that semi-precious gem. 
He then will go to Manchuria, calling 
at Mukden. From the latter place he 
will go to Japan and will sail from Tokio 
on the steamer Chichibu for the United 
States. Mr. Slaudt will return to Los 
Angeles about July 4. Mrs. Slaudt will 
accompany him. 








Bernard R. Schwartz, partner of Max 
Bernstein in the Reliable Jewelry Shop, 
255 W. Front St., Plainfield, N. J., an- 
nounced recently that he has purchased 
Mr. Bernstein’s interest in the business. 
Mr. Schwartz states he is now the sole 
owner of the business, which he will 
continue to operate at the same address 
and under the same name. 
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SALT LAKE CITY 





O. J. Schaar, West Broadway jeweler, 
has a new and better store two doors 
from his old location. 

John F. Boes, one of Salt Lake City’s 
best-known jewelers, has opened a new 
store. The firm, following the expiration 
of its lease at 337 S. Main St., moved to 
331 S. Main St. 

V. W. Farr, who has had nine years’ 
experience in the jewelry business in 
Logan, Utah, is the new proprietor of the 
J. Johansen Jewelry Co., of Brigham 
City, Utah. The company will be known 
hereafter as the Farr Jewelry Co. 

Salt Lake City jewelry firms have or- 
ganized a bowling league, different firms, 
wholesale and retail and manufacturing, 
contributing a team. George Olson of 
the Decker Jewelry Co., the wholesale 
firm, will be president and general man- 
ager of the league. 

The Smith Mercantile Co., with head- 
quarters at 213 Cliff building, has been 
organized to sell jewelry and leather 
goods at wholesale. Louis Smith, who 
has been operating a loan office in this 
city at an address on E. 1st South St., 
is head of the firm. 








ROCHESTER 





William Hopp, who recently bought 
out his mother’s interest in a retail jewel- 
ry store at 90 Main St., Batavia, an- 
nounced last week he will move March 
1 into new and enlarged quarters in 
the new Masonic Temple building, Ba- 
tavia. New fixtures will be installed. 

At the suggestion of E. J. Scheer, 
jewelry retailer, 259 Main St. E.,, 
leniency was shown to a former clerk 
in the store, who was accused of stealing 
nearly $3,000 in cash and jewelry from 
the store, upon his appearance in City 
Court last week. All the loot was re- 
covered. The clerk was allowed to plead 
guilty to a charge of petit larceny. He 
was given a suspended sentence of 90 
days in Monroe County Penitentiary and 
placed on probation for two years. 

Prompt discovery of a midnight fire 
in an apartment adjoining the block in 
which the retail jewelry store of 
Charles P. Coster, president of the Roch- 
ester Retail Jewelers’ Association, is 
located at 1519 Lake Ave., last week 
saved the store from all but $400 dam- 
age, which is covered by insurance. Al- 
though the apartments were gutted, fire- 
men succeeded in keeping the flames 
from the retail section. Water seeped 
into the basement, damaging jewelry 
stock stored there, and smoke stained 
windows and woodwork. Mr. Coster was 
out nearly all night guarding his store. 
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Tell’Em the Inner Secrets of the Watch 


VERY trade has certain slogans that 
tell in a brief, cryptic manner the 
inner tales of the craft. “Watch your 
comebacks” was a wise crack that old 
Mr. G. told all his men. G. was one of 
the old school. He had learned his trade 
in Fall River where so many good watch- 
makers came from. He had learned it 
of an old Quaker, and said to me sev- 
eral times, “Yes, Walters, we used to 
do everything in that old jewelry store 
at Fall River, well, everything but shoe 
horses and I always allowed my uncle 
would have done that if he had had a 
back door big enough to get a horse in.” 
Well, be that as it may, Mr. G., now 
gone to whatever reward a watchmaker 
gets, whatever that is, was one of the 
most astute watchmakers I ever saw. 
Of course when he used to sit up way 
into the night making a half inch of 
chain for an old English fusee, or when 
he worked two and a half days on a 
fussy old winding arbor and then had 
it fly away, that was watchmaking, and 
don’t forget it. But don’t you suppose 
that when that owner got his watch he 
took better care of it than we do? He 
did. He treasured that watch, though 
it was as clumsy and big as a small 
alarm clock. He was “watch conscious.” 


“Watch Conscious” 


THINK I have put a few hundred 

folks right on this point. Unless we 
can make the carrier “watch conscious” 
then the comebacks will continue. That 
is one thing that we need to do. 

I think it is a mightily good thing for 
us to give out all those free and splendid 
tracts and booklets that watch com- 
panies print for the trade on the mecha- 
nism of a watch. I for one try to 
educate the wearer of a watch to help 
keep his timepiece going. I know there 





By M. M. Walters 


is an angle of the trade. that says that 
the least amount of the professionalism 
that we can let loose to the laity the 
better. I have never found that logic 
worth anything. I teach them, at least 
any of them that will learn—lI tell them, 
show them, demonstrate to them, explain 
to them, put the loupe before their eyes 
and let them in on the inner secrets of 
the watch. 


Making an Interested Customer 


HE came in bumping her watch, first 

against her head, then popping it 
down on her hand, then casually let it 
fall onto my showcase glass as if it 
were a nail file. I said to her, “What 
do you want me to do with this watch?” 
She said that she wanted it fixed. 
“Fixed?” I said, “how long would you 
have it fixed, do you suppose?” “Oh, 
till I broke it again, I guess.” I let the 
baby stand there for a few minutes till 
she became uneasy and curious about 
what I was doing. 

Then I let her look through the loupe 
into the watch that I was repairing, 
paying no attention to hers at all. I 
went on talking and explaining on one 
that I was repairing. I took several off 
the wall and showed her how they looked 
inside. Finally she said, “Well ain’t 
you going to fix mine?” “Oh!” 

I said, “do you really want yours re- 
paired?” “Yes,” she said. I finally took 
it, spent an unusually long time in look- 
ing it over. I pulled it down right be- 


fore her, working along as patiently as © 


possible till she finally said, “Well, I 
didn’t know that my watch had that 
much stuff inside of it.” That was just 
what I wanted. I let her look at the 
balance pivots and finally pressed one 
of thém against the outside of her hand 
and then when she drew back and said, 


“what was that you stuck me with?” I 
told her that it was the little pivot on 
which that balance wheel ran and that 
she had broken off the other end of the 
balance by bumping it. 

Well, to make a long story short, I 
repaired that girl’s watch for years, till 
she was older and wiser and she got to 
being careful. Yes, she didn’t let her 
twins cut their teeth on her wrist watch. 
She had learned several of those two 
and three dollar lessons. She became 
“watch conscious.” She learned that if 
she was to know the time when she 
looked at her watch that she would have 
to be careful of her watch. 


Don’t Get too Professional 


F a man, a mechanic, becomes too 

professional, if he forgets that this 
watch and this one, everyone of the 
basket full before him, is to keep time 
in someone’s pocket, and if he assumes 
foolishly that they are there simply that 
he may make some money fixing them 
then he will be a bad repairman, I care 
not how much talent he may otherwise 
have. I was cured of carelessness once. 
A man who had some magnetism in his 
watch had trouble with in and I had 
been passing it without taking the 
trouble to find it. Finally, patiently, 
after bringing it back three or four 
times, he said, “You take it and carry it 
two weeks and let me have yours and 
we will see.” I did see. I became 
“watch. conscious” of the other fellow’s 
watch. That was one of the best lessons 
I ever learned. 

After that: I have always been more 
or less conscious of ‘the fact that my 


‘repair jobs were tobe timekeepers and 
‘not merely jobs for me to make my 


wages from. 
It’s never a nice experience to stand 
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There are none better for your metallurgical 
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in the other fellow’s shoes and yet we 
must do it sometimes, corns and all. 


The Ten Commandments 


(1.) Be sure that the jewels are all 
tight in their settings. This is not a 
very large and onerous job. Loose jewels 
in settings will finally oscillate and let 
the work go bad. I suppose that I have 
found at least 1000 jewels in the bal- 
ances of watches that would rock, jar 
loose, or those whose holes were too big 
for the pivots. These jobs will nearly 
always fetch watches back to the bench, 
unsatisfactory work. Sometimes it is 
hard to find. 

(2.) Watch out for small trash and 
lint. This is always in the air and will 
settle into the newly repaired watch in 
almost every case when a watch is open 
—if we don’t watch. A lot of camel’s 
hair end brushes of several sizes and 
strengths of hair, will help to keep down 
the lint stopping watch jobs, those old 
comebacks. 


(3.) Put the hands on right. The 


three hands have a fault or two apiece. 


The long hand has several, among them 
is the fact that the steel drilled plate 
has to fit snug onto a bit of steel on the 
cannon pinion. That is, steel against 
steel," neither of which has the slightest 
bit of give to it. This is not true of 
the other hands. The minute hand must 
fit right, not too loose, nor too tight, not 
allowing for complete seating, will make 
trouble here. Then too, sometimes this 
hand comes too low and snugs against 
the hour hand. Remember always to 
take the tweezers the last thing before 
putting on the bezel and lift up the hour 
hand and see that it neither binds on 
the dial nor on the minute hand. Then 
that long hand will sometimes catch at 
the point on a check in the dial, or will 
press and stop against the crystal, or 
it may catch with the hour or second 
hand. The hour hand has a chance to 
catch up with the second hand below 
or with the minute hand above. The 
better position to leave the lay of the 
hour hand in is a slightest tip downward 
of the point with the main direction out- 
ward perfectly horizontal with the dial. 

You will have less trouble that way. 
The worst form is to leave humps and 
bends that will certainly catch one or 
the other mates or both. The second 
hand is a busy little member. He has 
1000 chances to catch up the others. His 
socket must be true and it must snug 
onto the fourth wheel pivot without 
being so tight on it as to break off that 
pivot when it is released. Let us get 
away from “making down” 18 or 16 sized 
second hands to the sizes below them. I 
believe that the business of doing that 
bad trick has cost me most heavily of 
all. Watch the round of the second 
hand. There may be unlevel places in 
the dial, rubbing with the hand on one 
place and leaving the end of the second 
hand high and dry in other places. Sit 
and watch the hands for a few minutes. 
Take the setting out and set them round 
afew times. “Try everything out” was 
old man Gifford’s second slogan. 





(Continued on page 80) 
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The Cycle of the Pendulum 


By D. W. Hering, Curator James Arthur Collection of Timepieces, N. Y. University 


(Continued from issue of Feb. 6) 


TARTING in such simple form the 

pendulum was first corrected for am- 
plitude of vibration; then compensated 
for change of length by means of (a) a 
vessel of mercury, (b) by the gridiron, 
(c) by zine, (d) by ebonite, (e) by 
aluminum; finally, brought back to its 
original form by invar, the last state is 
better than the first, but the advances 
in science that made this latest highly 
refined yet simple construction possible 
have brought into effect other conditions 
that may do away with the pendulum 
to a large extent if not altogether, just 
when it has attained its highest 
efficiency. The present trend of the 
clockmaking art away from the older 
practices is marked. 


HERE never has been any question 

about the advantage of the pendulum 
control for large clocks, or for small 
clocks as timekeepers of high quality, 
which might be produced at a moderate 
cost, but the pendulum clock is not con- 
veniently portable, and in very small 
sizes there are sources of error that 
make them less satisfactory than clocks 
with a balance or, as they are called, 
“lever” clocks. The short pendulum in 
such a small clock swings with an 
amplitude of 10° to 15° or more to each 
side and, as the clock is spring driven, 
this amplitude decreases considerably 
under the decreasing driving force of 
the spring as the clock “runs down,” so 
that the clock varies appreciably in its 
rate in the course of 24 hours. One 
electric method has recently been applied 
to clocks to remedy this fault. 

Mass production of timepieces has 
rivaled if it has not surpassed that of 
automobiles. The attempt to produce a 
watch at a price that would induce 
everybody to buy it culminated in the 
Ingersoll “Dollar Watch.” This has a 
watch balance and escapement but not 
the jeweled bearings or compensated 
balance necessary to a good watch move- 
ment. Later, movements of the same 
sort were mounted in small cases as 
clocks for desk and office use; often with 
an alarm for bedroom service. These 
cheap clocks, common in kitchen as in 
office, are all lever clocks. They are 
dumped upon the country in such mul- 
titudes that, although the actual number 
of pendulum clocks produced annually is 
increasing, their proportion to the whole 
number is becoming smaller. 


Electric Clocks and the Pendulum 


OSSIBLY the disproportion may be 

augmented by “electric clocks” which 
are further threatening the supremacy 
of pendulum clocks for popular use, but 
how the proportion will ultimately be 
affected by this innovation cannot yet 
be told assuredly. Electric clocks are 
principally of two kinds; one dispenses 


altogether with balance, escapement, 
and pendulum, and uses neither spring 
nor weights. It is driven by an alter- 
nate current motor, the armature 
rotating at a rate that depends solely 
on the number of cycles or reversals 
of current per second. Built to syn- 
chronize with the commercial current 
from a power station, the clock will run 
uniformly and correctly so long as this 
frequency is not altered. Although vary- 
ing loads on the electric main circuits 
cause slight fluctuations in the speed of 
the dynamos in the power station, the 
average for the 24 hours is pretty con- 
stant day after day. 

Stations supplying current for sys- 
tems of electric clocks keep an electric 
synchronized clock by the side of a 
standard master clock that is controlled 
by a pendulum. This master clock, 
running with high accuracy, is kept cor- 
rect in the eastern part of the United 
States by signals from the National 
Observatory at Washington, received 
every eight hours, and the variations of 
the synchronized clock are carefully 
checked up. The deviations from the 
standardized master clock are from one 
to two seconds in a period of eight 
hours. If this were continued through 
a week without resetting the error of 
the synchronous clock would be from 
20 to 40 seconds, and if time service by 
radio from an observatory becomes 
established the errors of the electric 
clock can be readily corrected in all 
places having a radio outfit. One of 
the principal clockmaking companies of 
America is very sanguine as to the fu- 
ture of the synchronous motor electric 
clock. 

In the other electric system the clock 
is spring driven and retains either lever 
or pendulum control of the action but, 
by means of a small motor, it rewinds 
the spring automatically when this has 
relaxed somewhat, keeping the tension 
within narrow limits and the time- 
keeping quality is improved, especially 
with the pendulum clocks. Thus, of the 
three forms of electric clocks coming 
into general use, one uses a pendulun: 
and two do not. One prominent Ameri- 
can Clock Co. making only the better 
grades of clocks, large and small, finds 
that in their total annual output pen- 
dulum clocks slightly outnumber lever 
clocks. Of electric clocks they make the 
second kind described above. 


EEPING time accurately has become 

the concern chiefly of astronomical 
observatories and, although these en- 
deavor to have as good clocks as pos- 
sible, the astronomer’s ultimate resource 
for accuracy is his astronomical observa- 
tion and he is at no great disadvantage 
if his clock is only second-best. Large 
buildings or institutions with hundreds 
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United States Patents 


Issue of Feb. 4, 1930 


1,745,565. WATCHCASE-BAR ASSEMBLY. 
Hpwarp J. WITTMAN, Elgin, Ill., as- 
signor to Tllinois Watch Case Co., Elgin, 
Tl. Filed Nov. 7, 1927. Ser. 231, 480. 
4 claims. d 

A watch case bar assembly in which is 
comprised a pair of aligned trunnion-pins 
each having means extended laterally there- 
from to provide a stop, a spring extended 
between the two pins and frictionally secured 
to one end of each, one of said trunnion-pins 
having opposite ends of similar size whereby 
the spring may selectively join with either 
end thereof, the stop on said trunnion-pin 
being located intermediately of its ends, and 
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a sleeve surrounding the spring and partially 
enclosing each trunnion-pin, the sleeve ends 
being inturned for engagement with the stops 
of the trunnion-pins and cooperating there- 
with to limit movement of the trunnion-pins 
outwardly from the sleeve, similar opposite 
ends of said trunnion pin being reversible in 
position within the sleeve whereby to present 
either end exteriorly of the sleeve. 


1,745,607. COMPOSITE GEM. FrrpINAND 
D’EsposiTo, Brooklyn, N. Y. Filed Feb. 
28, 1928. Ser. 257,781. 12 claims. 


A composite gem of beryl having interfaces 
maintained in opposition to each other by 


gum dammar. 
DESIGNS 


80,432. BROOCH OR SIMILAR ARTICLE. 
ABRAHAM BLEICH, New York. Filed Nov. 





25, 1929. Ser. 33,544. Term of patent 
3% years. 
80,431. SPOON OR SIMILAR ARTICLE. 


IGNacio CARLOS BaAROUSSE, Elmhurst, IIl., 
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Ki oR 
assignor to International Silver Co., Mer- 
iden, Conn. Filed Nov. 8, 1929. Ser. 
33,381. Term of patent 7 years. 


United States Trade-Marks 
- Issue of Feb. 4, 1930 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this application. 

Marks applied for under the 10-year “pro- 
viso” are registrable under the provision 
in Clause (b) of ee 5 of said Act as 
amended Feb. 18, 

As provided by ‘Section 14 of said Act a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 283,428. Grorar H. eee, Cleveland, 
Ohio.’ Filed May 3, 29. 
For Finger Rings, \aeaoshete, 
Brooches, Scarfpins, Buckles, Chains, 
aliers, Watch Chains, 


Necklaces, 
Lav- 


Cuff Buttons, Hat 
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Ornaments, and Shirt Studs, All Said Arti- 
cles Being Made of or Plated with Precious 





Metal; and Jewels Consisting of Gems and 
Precious Stones of All Kinds. 
Claims use since May 5, 1917. 


Ser. 293,118. R. WaLitace & Sons Mrg. Co., 
Wallingford, Conn. Filed Nov. 30, 1929. 


LUXOR 


For Spoons, Forks, and Knives Plated with 
Precious Metal. 
Claims use since Nov. 4, 1929. 


Ser. 293,821. BuLova WatcH \ Inc., New 
York. Filed Dec. 18, 1929 


BYRD- 
ANTARCTIC 


For Wrist Watches. 
Claims use since May 1, 1929. 


Ser. 291,595. CHARLES V. = Inc., New 
York. Filed Oct. 25, 1929 


1B 4g, 


For Watch Crystals. 
Claims use since January, 1865. 


Ser. 291,596. CHARLES V. WALTER, INc., New 
York. Filed Oct. 25, 1929. 


WBC 


For Watch Crystals. 
Claims use since January, 1916. 


Trade-Mark Registrations Granted 


266,750. WATCHES. ParK Watcu IMPporT 
Co., INc., Buffalo, N. Y. 
Filed Sept. 21, 1929. Ser. 290,081. PUB- 
LISHED NOV. 19, 1929.- Class 27. . 


266,752. WATCH DIALS. HamitTron WatcHu 


Co., Lancaster, Pa. 
Filed Sept. 18, 1929. Ser. a3 925. PUB- 


LISHED NOV. 19, 1929. Class 2 
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Trade-Mark Registrations Renewed 
75,757. CERTAIN ARTICLES OF JEWELRY. 


Registered Nov. 9, 1909. Wuuirtssipp & 
BLANK. Renewed Nov. 9, 1929, to Henry 
Blank & Co., Newark, N. J. 


CANADA NOTES 


David Bloomfield, jeweler, Montreal, 
recently sustained a fire loss. 

The stock of Robinson & Cohen, jewel- 
ers, Montreal, was recently damaged by 
fire. 

The jewelry store of Percy A. Twee- 
die, Campbellford, .Ont., was one of a 
number of business places recently de- 
stroyed by fire. 

Alan W. Pope, C. E. Gibson, M. J. 
Macdonald and Edgar N. Smith, mem- 
bers of the staff of Ellis Bros., Ltd., 
jewelers, Toronto, have been appointed 
directors of the company. 

Importations into Canada during 1929 
included clocks and watches valued at 
$3,608,898, and diamonds unset valued at 
$3,633,830. During December imports of 
clocks and watches were $319,819, and 
diamonds unset $36,833. 














ATLANTA, GA. 


G. L. Newton, of the Jewelers Supply 
Co., has returned from a trip through 
his territory, where he reports business 
as satisfactory. 

Among visitors in Atlanta during the 
week were: William Wyatt, Rome, Ga.; 
H. S. Banta, Newnan, Ga.; and Mr. 
Rosenberg, of the Rosenberg Jewelry Co., 
Columbus, Ga., all of whom made short 
buying trips. 

Paul Ewing, Parker Hamilton, C. E. 
Johnson and Charley Pass, all of Ewing 
Bros., attended the wholesalers and 
salesmen’s conference of the Elgin Na- 
tional Watch Co., in Cincinnati, Ohio, on 
Jan. 29 and 30. 

Mr. E. Benson Freeman, Jr., of Myron 
E. Freeman & Bro., jewelers, 103 Peach- 
tree St., has made a gift of 30 volumes 
of modern works on horology to the li- 
brary of the Bowman Technical School at 
Lancaster, Pa. These books had formerly 
been in the library of the late Josiah P. 
Stevens, of Atlanta, and the volumes are 
all autographed by Mr. Stevens, and fur- 
thermore bear book plates as follows: 
“Presented by a Friend to the Bowman 
Technical School in Memory of Josiah 
Percival Stevens, Late President of the 
Horological Institute of America, Scien- 
tist, Scholar and Generous Benefactor.” 
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Tell "Em the Innér Secrets of the 
Watch 


(Continued from page 77) 








(4.) The fourth commandment has to 
do with the end play in the balance. 
When one takes a well regulated new 
watch and hears by turning his head 
from side to side with the watch placed 
close to the head, the end play drop, 
then he will learn what it should be. 
One can tell if that drop is uncertain 
and sloppy. Let one listen to the 
run of the watch in all directions and 
then he will tell whether his end play 
and general balance make up is what 
it should be. If there is a wheezy, or 
grating, or knocking position, then its 
time to look it over again. But someone 
says, “What if I only took the job in for 
mainspring?” In that case I always 
explained the defect to the person and 
if I could I went deeper into the repair 
and made charge for it, if he would not 
stand for more repair then I listed the 
fefect in my book and if the job came 
back soon I had some defense. 

(5.) The fifth word to remember is 
the setting. I could write this whole 
article on that. There is that, not any- 
where near perfect, pendent setting 
system, with all the pinions, springs and 
gears, shift levers, cover plates and the 
stem. Every one may give trouble. Oil 
them, try them, adjust them. I heard 
a good watchmaker say, “If a man can 
come into my shop and repair a dozen 
watches, and not have one at least come 
back for bad setting or winding in two 
weeks, I’d bet he’s a good mechanic.” 

(6.) The cannon pinion. This gets 
too loose. The “spring cut” into the side 
of the pinion, while it is about the only 
thing we can now see as a possibility, 
is not perfect. The spring tongue on the 
cannon pinion is too short, liable to 
break and also to give, when it should 
stick. But see that the cannon is snug, 
that it snugs a few degrees before it 
comes down to place. I have repaired at 
least half a thousand watches with the 
cannon simply forced up a bit from its 
snug position either missing the gears 
below or crowding the dial from its 
under side. I take a four square, sharp 
staking tool and strike the cannon hole 
from the under side. That seems to help 
loose cannons. The cannon should be 
fitted into a near snug hole upside down 
before we strike it. The cannon is hard 
and easily broken. 

(7.) Watch out for all sorts of ob- 
structions to fall from the case into the 
otherwise clean watch. “Clean the case.” 


(8.) There may be screws that 
“tighten” somewhere. These may tighten 
to such a degree that the train is snugged 
too much so it either runs slow or stops. 
The case screws, one or both, may 
tighten up the movement so it will lag or 
stop. 

(9.) The hairspring is the most sen- 
sitive place in the watch. I spend a 
good deal of time looking this over, 
making sure that it is in the regulator 
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tweezers as it should be and that its 
levels are O.K. 


(10.) Now if you have all else in 
proper shape your chances for good time- 
keeping are pretty good, but say, Jones, 
old friend, now don’t spill the beans by 
letting it out in 15 minutes. The watch 
should be tried out lying down and hang- 
ing, and if it were possible it would be 
fine to try it out in someone’s pocket. I 
always have my pockets full of trouble- 
some watches. Well, then make an oscil- 
lator, a sort of gyroscopic thing on which 
you can set your watches, slowly turn- 
ing. It will interest the carriers very 
much and if it were made properly it 
would do a good deal to try out the posi- 
tions of the repair jobs and would help 
a lot to keep watches running when they 
are pocketed with their owners. 


HE very worst thing you can do is 

to “fight the comebacks.” ‘The very 
best man I ever saw in the business said 
to me a few months ago, “I tell you, 
Marvin, I pay five times as much atten- 
tion to a comeback as I did to the watch 
when it first came.” What did he mean? 
He meant that there is a cause for come- 
backs, and that since his reputation is 
at stake, he will try to make good. 

M. M. W. 








The Cycle of the Pendulum 
(Continued from page 77) 











of clocks in their various rooms require 
only one real clock, a master clock, which 
makes connection electrically with any 
number of subsidiary clocks (so-called) 
that have little or no real clock mecha- 
nism of the kind that has ruled for cen- 
turies; their hands are moved forward 
every minute under the electric impulse 
from a battery or commercial source 
when the master clock makes proper 
contact. 

But even this master clock with its 
compensated pendulum, fine though it 
may be, is not the autocrat of its fol- 
lowers for it is itself subject to controi 
by signals from a national observatory, 
and for this reason its action need not 
be as perfect as if it were independent. 
Accordingly, its pendulum is likely to 
be a steel-mercury, or a wood-metal one. 
Now that time signals are transmissible 
by radio and can be received and availed 
of by private citizens to set their domes- 
tic clocks, the need of accuracy in small 
clocks is not great and the most 
elemental pendulum will serve. There 
seems, however, to be an increasing 
desire to equip the many towers and tall 
buildings of a city with large clocks that 
still depend upon the pendulum; but the 
number of these is small in comparison 
with the millions of small clocks that are 
produced annually which need not be 
very accurate but must be inexpensive 
and which, therefore, for the most part 
have watch movements with no pen- 


dulums. 
[THE END] 
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Paris Interprets the Mode 
(Continued from page 33) 





rial imaginable—platinum, gold, silver, 
onyx, crystal and jade. Their smartness 
depends a great deal on their size and 
general bulky appearance, so that some- 
times two or three materials are com- 
bined to add to the desired effect. One 
of the new rings seen is the work of a 
well-known jewelry designer, Georges 
Fouquet, and combines gold and onyx as 


. a setting for a large square-cut emer- 


ald. The onyx is inlaid in flat forma- 
tion in the ring, the gold covering the 
onyx at each side of the setting. 


Always setting the fashion for some- 
thing “different,” Paris is now intent 
upon establishing the vogue for jewels of 
weird cut. Diamonds and emeralds, 
sapphires and rubies that are carved and 
cut in peculiar forms and arranged in 
odd patterns, are shown by the smartest 
shops. 


Stones that were formerly used as soli- 
taires are now made in combination to 
get an unusual effect. Diamonds of 
the classic cutting, with the familiar 
fifty-eight facets, are being used more 
and more as backgrounds for gems that 
have some distinctive line, says a writer 
for the National Jewelers Publicity As- 
sociation. 


One of the new rings, now on dis- 
play, shows the new way of arranging 
stones of standard cut. The marquise 
emerald, in place of its expected cen- 
tral position, is set high on one end, so 
that the stone extends well past the first 
joint of the finger. A square-cut dia- 
mond is added, below the band of the 
ring, which is half solid platinum and 
half covered with small faceted dia- 
monds. 








With the arrest on Feb. 6 of a certi- 
fied public accountant, Kansas City, Mo., 
deputy sheriffs believe they have un- 
covered a conspiracy to defraud an in- 
surance company, involving the owner 
of a Kansas City jewelry store, the 
arrested man and two other men, and 
have disclosed that one man already un- 
der a five-year sentence for the holdup 
of the jeweler is innocent. The account- 
ant was arrested by a deputy sheriff fol- 
lowing a “tip” to the sheriff’s office that 
he was involved in the Kansas City rob- 
bery which was committed in October, 
1929, when three bandits obtained jew- 
elry said to have been valued at $3,000. 
Following his arrest the accountant is 
alleged to have made a written state- 
ment involving himself, a jeweler and 


two other men in the robbery staged last 


October. Later the man denied the state- 
ment. He is now being held in the 
county jail pending an investigation of 
the robbery for which three men were 
sentenced last January to serve five years 
each in the penitentiary. The jeweler 
was taken to the courthouse and ques- 
tioned about the robbery but denied the 
truth of the accountant’s statement. He 
was not arrested. 














